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UP TO THEM—From Harrison, Couzens, Keyes, and La Foliette, from 
their associates on the Senate Finance Committee, and from their 


colleagues on the floor, business asks a saner deal on the tax bill. 
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Licensed under Chemical Foundation 
Patents Nos. 1316817 and 1339378 


THE METAL SHRIMPS LOVE TO 
TOUCH 

Shrimps are sensitive little creatures— 
so sensitive that they turn black when 
in contact with some metals—but not 
with ENDURO Stainless Steel. That's 
why shrimp fishermen on the Gulf 
Coast are ordering and using perforat- 
ed shrimp baskets of ENDURO. 





FIRE AWAY—AND DON’T WORRY 
IF THE SMOKE PIPE IS ENDURO 
The old seasonal worry and expense of 
changing rusted-out furnace smoke 
pipe can now be banished—merely by 
aving smoke pipe of ENDURO Stain- 
less Steel installed. ENDURO is im- 
mune to oxidation at high tempera- 
tures and is resistant to corrosion. 





7 “DID | EVER TELL YOU ABOUT 
K ba MY OPERATION?” 
With these words, many a bridge game 
has been disrupted. Don't blame the 
disruption on ENDURO Stainless 
Steel, but give it credit for assisting the 
surgeon. The instrument that held the 
incision open, and many others, too, 
probably were made of ENDURO. 





ENDURO STAINLESS STEEL GOES 
TO PRISON 
Not because it committed a crime—but 
because it takes such a high, even polish 
that it is ideal for mirrors in prison 
medicine cabinets. Furthermore, it 
is exceptionally strong and cannot be 
broken and used as a dangerous weap- 
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on. It lasts indefinitely. 


PUT - PUT - PUT... BECOMES 
PUR-R-R-R-R 

—and the tranquil stillness of the lake 

oS ——iCO=sriiver is undisturbed—because the 

outboard motor on the boat is equip- 

ped with a muffler of ENDURO 





Stainless Steel. ENDURO is ideal for 
ee mufflers of all types. Hot corrosive 
—— : gases have very little effect on it. 


NOW—YOU CAN ORDER BOILED 
EGGS A LA ENDURO 

When a well-known manufacturer of 
egg boilers—in which electric current 
— through water without use of 
eating coils—discovered that lime 
deposits on certain metals impaired 
efficiency, they changed to ENDURO 
and eliminated difficulties. 





WHERE WEIGHT IS WORTH 
MONEY 
Each pound of weight reduced in air- 
plane service means added capacity for 
payload. ENDURO has aided in many 
ways. For instance, in drinking water 
tanks, where ordinary metals present 
corrosion troubles, stainless not only 
protects the water but reduces weight. 


THIS LITTLE PIG WENT TO MAR. 
KET—VIA ENDURO 
He didn’t know it, but the minute he 
became so many pounds of pork and 
from then on until he became sausage, 
he traveled over tables, through ma- 
chinery, through tanks — all made of 
ENDURO ‘Stainless Steel—the metal 
that safeguards meat products. 





For beauty, sanitation, corrosion-resistance, or heat-resistance—with high strength and long life—no matter what you 
make—consider ENDURO Stainless Steel, trail blazer to better products and bigger profits. Write for full information. 


Republic Steel 


CORPORATION 





GENERAL OFFICES-:-CLEVELAND, OHIO 
ALLOY STEEL DIVISION ---MASSILLON, OHIO 


When writing Kepublic Steel Corporation for further information, please address Department BW 
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New Business “MONROES WORK SO SIMPLY” 


Prywoop has graduated from a mere side . 
line of lumber production to one of the full a 
fledged Remmtes ot the ar entioaay New auth The Borden Company finds that 
ods of manufacture, introduction of resins 


as binder instead of glue, resulting in . ’ ' . 
weather- and vermin-proof plywoods, have new operators quickly mastet 


boosted sales so that the output kept on 














climbing right through the depression years | 


in nom caccts 600 miion sate anneal." Veet Touch” Monroe operation 


< ie 
7 


That's why the National Lumber Manutac 
turers Association last week welcomed the} 
Douglas Fir Plywood Association into the | 
fold with open arms ) 
. : 
RADIO advertising to consumers at fhe} 


point of purchase is being tried out at 50 


New York A.&P. stores on May 11. Pro 
grams, interspersed with “messages” to both 


customers and clerks, will be sent to the 





stores OVCT a Spex il wired broadcasting sys 
tem operated by the Muzak ¢ rp 
~ | 


STAINLESS steel rolled up a new produc- | 
rae 


on record in 1935 with 67,000 tons, 





ti 

more than the $5,000-ton record established | 
in 1929 and 54¢¢ ahead of 1934. High-speed 
ti to l Axe 

took 300 tons last year, may take 2,000 tons 
n 1936 and another record is expected, as 
the use of ‘stainless’ is expanding in many | 


helds 


ains alone, which, according ron 


a 
Two years ago Marshall Field & Co. finally 
succumbed to the lure of wider customer dis 
tribution and correspondingly larger sales in 


ts retail store by the simple expedient of 





installing escalators—the most modern and 

economical means of stimulating customer 

circulation” that big retail merchandisers id 
know about. The first lot was installed on Jd 


the more crowded State St. side of the em 


porium. Last week “Field's” placed an ordet 
with the Westinghouse Electric Elevator Co THAT CALLS INTO FULL PLAY THE VERSATILITY FOR WHICH MONROFS ARE FAMOUS 


THIS BORDEN DEPARTMENT FIGURES PRODUCTION COSTS AND INVENTORIES WORK 


for 18 more movable stairways to help get 


circulation” into the Wabash Ave. side of 

4 ’ Idi i. . wr (Uf ° . 
the North buildis “ _ SIMPLICITY is a big keyboard takes the strain and 
: ST. ea 1 eig erie aed —— have factor in speeding up fig- _ fatigue out of a day’s figuring. 
xcen Clamoring for overnight freight service - : ¢ 
to the Southwest. Frisco has now obliged| ure production for Borden alt Monroe service is a bie asset 
with a new freight train christened the the home office and in B i ; . oD * 
Frisco Flash which leaves St. Louis at 7:30 , e and m borden to the Borden Company, and 


p.m., arrives at Tulsa at 8 a.m., at Oklahoma | vlan s larce and sm: ough. 
City at 12:15, clipping 5} hr. from the reg ; . 8 oo ugh to every Monroe user large or 
ular run. The usual freight locomotive has} Out the country. Tv - 

‘ , . ‘ 
been replaced by one of the lighter, faster | y small. Through more than 150 
passenger type and water stops have been | a . 7 ad 
eliminated by carrying an extra 12,000-gal. New ope rators, and men and 


in a standard tank car which feeds the tender women w ho have only occa- 
through hose connections. E ‘ ; ‘ 
. sional figuring to do, find that 


“THE leaders in this association did not | = - ee +n ” 
wait for more favorable conditions. They | they can use Monroes efficiently ry a Velvet Touch” Mon- 


: ‘ avorable co : rach | ‘ — ‘ . : 
ale wom a, das dairies a with a minimum of machine roe on your own figures. Call the 
age which should be typical of American | 
business endeavors."” Saying which, Secretary | ce oa 

” . : 
Roper crowned the success of last summer $ | the Velvet Touch Monroe to the factory. No obligation. 
notable machine tool show at Cleveland by ‘ 
presenting to the National Machine Tool 
Builders Association the American Trade | 
Association Executives Award for the out- 


standing achievement by a trade association This Electric Monroe (Model LA-6), 
during the past three years. takes less desk space than letterhead. 


THE manufacturers of Zonite and New- a; id 2s 8 Iltipli ‘ 17 pounds. 
Skin, one to kill infection germs, the other tiplies automatically. 
to seal against re-infection, have decided that Simple ‘ Speedy v Rugged 


these products are sisters under and over the 


skin, are cooperating in a combination pack- 
age. Merchandise “twinning” like this fre- 
ucts involved 

e CALCULATING MACHINE COMPANY, INC. 
THE coffee-house can't stand divided, says | ORANGE, NEW JERSEY 


quently offers new advantages to both prod- 
the Pacific Coast Coffee Association, so it| 


won't join the advertising program of the 


Monroe-owned branches, you 
too are assured of uninterrupted 


figure production, 


experience. Everyone finds that nearest Monroe branch, or write 
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| pledges with one hand and using the ot! 


;tO write copy for decaffemized reneg 


A 
/ that attack coffec 
| e 
INTO the rage for German cameras « 
a cool voice from Rochester, that of 
Whitaker, president of the Folmer G 
| Corp.., remarking that his American-1 








product won all the prizes there were in tl 
— news cameramen's contest staged at the rece 


convention of the American ryt ed Pub 
shers Association by Editor & Pu ’ 


li 
. 
AS LITTLE As th NAY RUNS lT | DEPARTMENT store men are born gamble 
Now they are offering to multiply your lay 


ette purchases by the number of coincident 
' 

blessings. Just buy one set in advance and 
yon can go Dionne and on without further 


NEW LOW PRICE Oo" t*=e 


CALIFORNIA grape growers are w 
on canned grape juice as an addition 





widening fruit juice menu and as a s 


to the surplus Pr blem Can mokers, 2 t 
yet ready to announce development of a sat 


| 
isfactory me container for wine rep 
| greater progress on cans for grape ju 
-_ ae 
| THe 1936 Directory of Directors’ director 
lof directors is Nicholas M. Schenck, ree 
| of Loew's, Inc and the Metro-Goldwyn 
Mayer Corp. His board membership total 


has gone up from 19 in 1928 to 109 this 
year. A comparable decline has been mad 
by Henry L. Doherty, president of Cities 
| Service Co.—from 108 corporation boards : 
1928 to 58 this year 
* 
OnE of the livelier jobs of the country 

that assumed by the president of the lively 


Adcraft Club of Dets it. The annual elec 
ition has just brought to it Edward R. Grace 


president of Grace & Bement of the Mot 








| City. 
| 
AccorDING to W. A. Harriman, chairman 

jof the board of the Union Pacific Railr 

|greater attention to the comfort and c 

lvenience of coach passengers, as well as de 

| velopment of fast “streamline trait w 

| responsible for an increase of 20% in pa 
DRINK MORE WATER! FOR BETTER | ger revenue in 1955 as compared with 1934 

nm 


HEALTH e¢ GREATER EFFICIENCY 


Last week an English chain organizat 





opened a credit home furnishing store in 
@ You can enjoy all the advantages of this w York ae — - news a o 
remarkable new cooler at a cost that is less seme ) ve € th : 4 , ey 
H . . yperate tY stores O lat type in ngiand 

than ice. 15c a day buys it...as little as 2c + At agg F Wy, 
Aone ee: : , ° and Canada. It will carry complete lines 
a day runs it. Cool, sparkling water in your ol househol 1 needs, furniture, carpets, lino- 
office eee always conveniently near os - always leum rugs, etc., at the new 53 West 34th 
just the right temperature for palatability 1St. address. All goods are to be sold at 
and health. one price—cash or credit—and there will be 


This new Frigidaire Water Cooler offers |no carrying charg 
sensational features of design, efficiency and 


, ‘ BROWN INSTRUMENT Co. recently con- 
economy never before available at such a 


|cocted a very special booklet to tell 2,200 


low price. Unusual sanitary provisions, easy executives all about its products. It was 
cleaning, fast cooling, Cold Control for very “brass-hat” (or maybe we should say 
temperature regulation, “Freon1 14” the safe aluminum-hat,” since lavish use of alumi- 
refrigerant, the famous Meter-Miser cold- num ink set the key to the color scheme) ; 
making unit, and scores of other outstand- it had to get to the top. The mailing de- 


partment figured a cost of 12¢ per to let the 
postman take it to the big front door with 
all the rest of the advertising mail, found 


that Western Union's local messenger serv- 


ing advantages. 
Handsome design, bronze Duco finish. 
Harmonizes with all types of office furnish- 


ings. Available for either bottleé water or ‘ lice would do the job for 6¢ a booklet and 
city pressure connection. For General and bring back a receipt to show that he had 
Private Offices, Reception Rooms, Show reached the executive level 


Rooms, etc. 
For descriptive folder and complete de- 
tails, see your nearest dealer or write 


« 
Om companies have long been telling the 
| public about how their gasoline and lubr 
cants come out in test car runs. Now Stand- 


FRIGIDAIRE CORPORATION ard Oil of Indiana is going to let the public 
Dept. 62-52, Dayton, Ohio do the telling. You can get a special recor 


book from any of its dealers, keep your ow: 
mileage records in it for 65 days, add some 
comments and maybe win one of 700 prizes, 
cash and merchandise. If yours becomes a 
Research Test Car’’ you can display on your 
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Why wasnt Columbus looking 
















Order a carton for your 
home—NO DEPOSIT 
REQUIRED—Be prepared 
to entertain your guests. 


ANHEUSER-BUSCH 
ST. LOUIS 
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for America ? 


Fine flavors of India’s spices! Luring 
Columbus westward... westward... into 
the unknown. Looking for India by a new 
and shorter route ...never dreaming there 
was an America. Today, as in 1492, every- 
body...everywhere...is looking for a deli- 
cious flavor. You get it in Budweiser—an 
unusual, fine-beer flavor... distinctive... 
highlighted with the snap of costly Saazer 
hops and skillful brewing. Look for it in 
no other beer, because only Budweiser 


tastes like Budweiser. 








Keep that slender figure! Bud- 
weiser is friendly to the woman on 
a sensible diet. When you are hun- 
gry, Budweiser nourishes you— but 
it is not fattening. Mildly stimulat- 
ing... never dissipating. Contains 
all of the four mineral salts absolute- 
ly essential to a well-balanced diet. 


= 


SS TASTES 





Famous? Yes indeed! Look at Page 

349 of Webster’s New International 

Dictionary. But, your palate will tell 

you—better than a dictionary —why 
' America prefers Budweiser. 


Ory Budweiser 


LiKe BUDWEISER 











Shut the door, pull down 
the shades, and LET’S TALK 


INFLATION 


Getting so it’s almost improper to mention it. Inflation 
brings mounting material costs, higher wages. Selling 
prices go up, too, but the degree of rise is dictated 
by the low-cost plant in your industry. Hadn't 
you better be that low-cost plant? 








In 1935 alone, more than 350 different companies 
bought trom | to 18 new Warmer & Swasey turret 
lathes to help cut their costs by: 

—increasing production per hour and per dollar. 


—decreasing scrap loss. 
—decreasing down time for tooling, repairs and 
adjustments. 


—decreasing supervision. 
All these increase man power! They cut costs 
and so help you pay higher prices, higher wages, 
higher taxes—and still have a profit. Let us have a 
look at your problem. 


WARNER & SWASEY 


Turret Lathes 
Cleveland 


Make This the Turning Point ew Increased Earnings 






















license plate a special emblem to show the 
world that you are a test driver. The com 
pany’s whole advertising campaign is being 
built around this idea. 


App American holidays—-“‘George M 
Verity Day.” It will come next month, be 
celebrated by only one town but by everyone 
in that town. The town, of course, is Mid- 
dletown, O., which delights to do honor to 
the founder and chairman of American Roll- 
ing Mill Co. 


e 

A NEW process by which chrome-nickel 
Stainless steel can be given any color finish 
you want has been developed by Oscar B 
Bach of New York. It is described as a 
method of treating the oxide film on the 
surface by chemical and thermal action so 
that it will reflect the proper color. Material 
thus treated will stand up under ordinary 
fabricating operations and 1s said to increase 
surface resistance to acids. Samples are on 
exhibition at the Permanent Exhibition of 
Decorative Arts and Crafts at Rockefeller 


| Plaza, New York. 


€ 

THe American Mining Congress has a 
convention idea for all the mass-employment 
industries. No crooners will mar its Cin- 
cinnati program starting May 11; instead, all 
entertainment will be furnished by competing 
singers and instrumentalists taken from the 
mines. Individual member companies will 
run preliminary competitions, winners at 
Cincinnati will go on NBC’s Red Network 
May 14. 

* 

LELAND STANFORD UNIVERSIry confirms 
the importance of a rising theme in indus- 
try by establishing a department of industrial 
relations in its undergraduate school of 
business. A crowded program of courses 
will be directed by Paul Eliel, now head of 
the industrial relations department of the 
Industrial Association of San Francisco. 


« 

MAKERS and users of automobile safety 
glass will be benefited by action of the Amer 
ican Standards Association in developing a 
set of standards for this product. So will 
insurance companies. Twenty states hav 
been awaiting publication of these standards 
before issuing regulations regarding use of 
satety glass. Uniformity in such regulation 
is of high importance to automobile maker 

. 

REPUBLIC STEEL follows the trend by mak- 
ing Julius Kahn, former president of Truscon 
Steel, a vice-president of Republic in charge 
of new products. Mr. Kahn and his brother 
Albert participated in the discovery and de- 
velopment of a long list of new uses for 
fabricated steel 

2 

The Construction Industry, just published 
by the Trade Association Section of the De 
partment of Commerce, is a compendium of 
information on all aspects of the construc- 
tion industry—volume, employment, distribu- 
tion channels, sources of information— 
capped by a list of 600 trade associations 
in the construction field. All for 10¢. 

A 

GrowTuH of consumer cooperatives in the 
United States is getting the earnest attention 
of forehanded advertising men who take time 
to study the tides of competition. E. St. Elmo 
Lewis, long of advertising counsel to busi- 
ness, is spending this summer on an advertis- 
ing man’s approach to the movement in 
Europe where they are way ahead of us 
He expects to bring a book back. 
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Washington Bulletin 


WASHINGTON (Business Week Bureau )—Mussolini, broke but 
triumphant, will now seek to build up economic position, flood 
world with Italian products, develop Ethiopian resources—financed 
by big loans from France and possibly Britain—meanwhile consoli- 
dating gains and getting ready for next trouble. France will help to 


prevent Mussolini tieup with Hit- 
ler. England will bargain with 
loan to obtain some concession 
protecting Lake Tana at source of 
Blue Nile. That's how experts 
here view the significance of the 
“shining victory.” 


Around Dangerous Corner 
Result steadies world ace for 
time being. Ends danger of row over 
sanctions. Ends possibility—for near 
furcure—of Mussolini and Hitler com- 
bination. Promises greatly increased 
business during rest period. 


Planes, Gas, and Treason 
War was won by airplanes, which 
overcame terrain; poison gas, which 
terrified natives; and Ethiopian dis- 
loyalty. Of these three last was most 
helpful to Badoglio. 


Now for the Proof 
Now we'll find out truth—whether 
game was worth candle, whether 
Standard and other oil companies saw 
realities or mirages in Ethiopia, 
whether country can be developed. 


Tax Jokers Threaten 

Massachusetts-type “trusts,” built 
on idea of plowing back earnings for 
definite period and thus building up 
equity, may not be exempted in tax 
bill, but hard fight will be made. Just 
one of myriad jokers likely to be ex- 
ploding up to next March unless 
attention is paid at once by various 
interests, some of which are being hit 
and don’t know it. 


President Still Anti-PWA 

Pressure for continuing PWA, 
either by earmarking work relief 
funds or furnishing Ickes an appro- 
priation of his own, will not change 
President’s opinion, though he might 
accept an addition by amendment to 
relief bill. His ready assent to RFC 
loans for PWA-type projects was just 
a gesture. Loans are no inducement 
to municipalities if no grants are to 
be had. 


Blessing and Benediction 
Despite President Roosevelt’s bless- 
ing, Wagner’s public housing bill will 
be lost in shuffle. Roosevelt himself 
said “blessing” does not mean “must.” 
Wagner’s bill probably will be am- 
plified to include privately financed, 
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SINS OF OMISSION, TOO 


Having worried New Deal by 
action—in NRA, AAA, and 
TVA cases and more recently 
by asserting its right to go 
into facts as well as law—Su- 
preme Court is now playing 
hob with certain Administra- 
tion ideas by inaction. Fail- 
ure to hand down decision in 
Guffey coal case keeps plan 
for little NRA in textile in- 
dustry pigeonholed. Worse, 
it makes almost impossible 
drafting of quick substitute 
for Guffey act itself, Un- 
less, of course, Congress 
comes back after conventions 
and settles down for summer. 











low-cost housing covered by FHA in- 
surance and whole subject carried 
over to next Congress. 


Short Margin Boost 

Federal Reserve's intention, re- 
ported last week, to boost margin re- 
quirements on short sales from pres- 
ent 10° —as against 55% margin 
necessary to buy stocks—will be an- 
nounced shortly. Present thought is 
to raise requirement for short sales 
to 25%. 


French Treaty Helps 

Ending of France’s change-without- 
notice system of quotas, tariffs and 
discriminations—long a thorn in 
American exporters’ flesh—is big fea- 
ture of reciprocal treaty with Paris, 
signed last Wednesday. Details both 
please and annoy. But generally 
treaty promises to stimulate trade. 


Rail Labor Peace 

Much will depend on technical in- 
terpretations of agreement reached by 
railroad managements and labor to 
compensate employees affected by co- 
ordination. Any deal is better for 
railroads than pending Wheeler- 
Crosser bill which was _ unions’ 
weapon in negotiations. It left little 
incentive for cutting operating costs. 


Food and Drug Prospects 
Food and drug bill prospects are at 
least fair, with probability that meas- 
ure will be written in conference. If 
it goes through, section restraining 


seizures for false advertising or mis- 
branding is apt to stay about as is 


Await Bonus Benefits 
Two billion dollar bonus distribu- 
tion, beginning June 15, expected to 
give big boost to business, though 
auto dealers and others have already 
dissipated part of effect by advance 
sales on strength of expected money 


Cotton Reserves for Co-ops 

Restoration of reserves to cotton 
cooperatives is assured by Bankhead 
Senate report, laying blame on erst- 
while farm board and contending 
Congress alone can right wrong. Vic- 
tory for cooperatives. 


Portland Spikes Planning 

Pacific Northwest planning pro- 
gram, recommended by National Re- 
sources Committee will not be sup- 
ported in Congress. Major opponent 
is Sen. McNary, an insurmountable 
obstacle so late in session. McNary 
objection is that regional planning 
would average up Bonneville Dam 
power costs so high that Portland 
district could not attract big elec- 
tricity-using industries. Grand Coulee 
is high-cost power factor which would 
cause boost in average. Visionary 
proponents of regional planning have 
White House ear, but not sufficiently 
to outweigh McNary, who, though 
Republican leader, is also heard at- 
tentively at Executive Mansion. 


Advertising Worry 
Chances for fina passage of new 
Federal Trade Commission Act were 
boosted this week when Senate took 
it from shelf, rushed it through with- 
out dissent. Advertising worries 
chiefly over provision giving FT¢ 
power to move against all “unfair or 
deceptive acts and practices in com- 
merce” (instead of just “unfair com- 
petition”), and business generally is 
concerned about broad new powers of 

investigation it would confer. 


Navy No Low Bidder 
Navy yard costs for building new 
ship for U. S. Lines like Manhattan 
and Washington are apparently sub- 
stantially higher than costs of private 
builders. New York yard estimates 
$18,250,456, Norfolk yard $17,170,- 
000. New York would take 36 
months, Norfolk 34 months. These 

ocean ferries run into money! 


If Frane Falls— 

Administration is “all set’ and 
watching twenty-four hours a day for 
currency fluctuations in Europe. Ap- 
parently little confidence here that 
France will win battle to keep cur- 
rency on present basis. And British 
might have to follow, to hold export 
markets. 














MODERN 
INSIDE AND OUT 


HAT C-H modern design sweeps 

through from the most minute detail 
to the very appearance of the complete 
unit is a fact both machine buyers and 
builders appreciate. Advanced con- 
struction features mean better perform- 
ance, fewer interruptions, lower main- 
tenance—savings no factory can afford 
to miss. Builders of modern motorized 
machines recognize these advantages 
and add them to their sales features 
by standardizing on Cutler- Hammer 
Motor Control. The outstanding prefer- 
ence for Cutler-Hammer Motor Control 
is the direct result of constant C-H 
leadership in design and engineering. 
e ¢ © Shown on this page is the C-H 
9586 “AAA” (N.E.M.A. Size 1) Auto- 
matic Push Button Control with Over- 
load Protection—1 to 5 H.P., 110-220 
Volts, 1 to 7% H.P., 440-550 Volts. 
Write for bulletin showing available 
types and combinations. CUTLER- 
HAMMER, Inc., Pioneer Manufacturers 
of Electric Control Apparatus, 1275 
St. Paul Avenue, Milwaukee, Wisconsin. 


CHECK THESE EXCLUSIVE FEATURES 


1. Solid silver contacts— be removed by merely 
made from bimetal billets bending up the clips. The 
of silver and bronze rolled 9586 “AAA” moy be 
to size. Not merely silver changed from one voltage 
plated or spot welded sil- to another in 2's minutes. 
ver contacts but solid 
hard silver, full-orea con- 5. The heater coils in the 
tocts that assure much overload relay can be 
longer life changed in less than 2 
minutes to adjust for motor 
2. The ormature lever and size. Only a screw driver 
movable contact bridge as- or pliers is needed 


sembly is easily removed 
6. The entire panel of o 


without tools— without dis- , - 
Triple A’ can be removed 


turbing the contact springs 
or any other ports for wiring by loosening 

only a single mounting 
3. The stotionory contacts screw 


may be replaced individu- 
7. Only genuine Thermo- 


ally by removing only one 


screw, 


4. The opercting coil moy 


plox arc borriers such as 
used in heavy duty control 
ore used in 9586 “AAA.” 


8. NEW MAGNETIC LATCH . . . Permits use of standord 
starter where subjected to severe shock, as on portable 
machines, etc. Feature pioneered by C-H now further im 
proved. Operates on very low voltage. Long life. Foolproof 








UTLER-HAMMER 


Triple AMOTOR CONTROL 


Built to the Standard of Millions of Operations | 
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PRODUCTION 


*% Steel Ingot Operation (% of capacity) 

* Building Contracts (F. W. Dodge, daily average in thousands, 4-wk. basis) 
* Bituminous Coal (daily average, 1,000 tons) 

*% Electric Power (million kw.-hr.) 


TRADE 


Total Carloadings (daily average, 1,000 cars) 
* Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars) 
* Check payments (outside N. Y. City, millions) 
* Mouey in Circulation (daily average, millions) 


PRICES (Average for the Week) 


Wheat (No. 2, hard winter, Kansas City, bu.) 
Cotton (middling, New York, Ib.) 

Iron and Steel (Steel composite, ton) 

Copper (electrolytic, Connecticut Valley basis, Ib.) 
All Commodities (Fisher's Index, 1926 100) 


FINANCE 


Total Federal Reserve Credit Outstanding (daily average, millions) 

Total Loans and Investments, Fed. Res. rep’t'g member banks (millions) 
*% Commercial Loans, Federal Reserve reporting member banks (millions) 

Security Loans, Federal Reserve reporting member banks (millions) 

Brokers’ Loans, Federal Reserve reporting member banks (millions) 

Stock Prices (average 100 stocks, Herald-Tribune) 

Bond Prices (Dow, Jones, average 40 bonds) 

Interest Rates—Call Loans (daily av'ge, renewal) N. Y. Stock Exchange 

Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City 

Business Failures (Dun and Bradstreet, number) 


% Factor in Business Week Index ‘Preliminary tRevised. 


This Weekly Index of Business Activity is covered by the general copyright on the 
contents of Business Week and may not be reproduced without special permission. 


Latest Preceding 


Week 
*71.4 


70.1 
$8,276 
*1,186 

1,929 


lit 

74 
$3,941 
$5,892 


$1.01 
11.6l¢ 
$33.00 
9.500¢ 
82.2 


$2,480 
$21,795 
$5,039 
$3,304 
$1,241 
$113.92 
$101.26 
1% 

| ‘ 
196 


Week 
+71.7 


71.2 
$7,871 
r1,i31 

1,933 


107 

74 
$4,038 
$5,874 


$1.06 
11.76¢ 
$33.08 
9.500¢ 
82.5 


Month 
Ago 
71.1 


64.5 
$7,380 
1,050 
1,916 


100 

70 
$4,814 
$5,894 


$1.02 
11.64¢ 
$33.13 
9.250¢ 
82.5 


$2,480 
$21,621 
$5,079 
$3,313 
$1,210 
$119.86 
$102.25 
1% 

% 


221 


Year 
Ago 
62.7 


42.2 
$5,068 
813 
1,698 


93 
65 
$4,025 
$5,497 


$1.03 
12.21¢ 
$32.30 
9.000¢ 
82.1 


$2,468 
$19,959 
$4,936 
$3,219 
$1,073 
$98.76 
$95.23 
4% 

i% 
244 


Average 
1931-35 


64.3 


40.4 
$6,030 
895 
1,572 


100 

69 
$3,494 
$5,336 


$.74 
9.39¢ 
$30.80 
7.775¢ 
69.9 


$2,026 


$19,434 


$5,908 


$1, ‘067 
$99.02 
$87.32 
1.3 
2.0% 
429 
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Putting “Lame Duck” Businesses 
Back in the Running 


CHICAGO: 2600 North Shore Avenue 
SEATTLE: 747 Dexter Horton Building 


pp bcause most executives are “die hards,” there are thousands of 

companies operating today which are continually losing money for 
their owners. These firms hang on, month after month, only because 
someone keeps putting money into them or personally stands back of 


their credit requirements. 


Is your own company, or any concern in which you have a financial inter- 
est, operating under these conditions? If earning statements show that 
it is, it is time to do something aboutit. . . either put it on a paying basis 
or liquidate it as quickly as possible. A business which cannot stand on 


its own feet should be closed. 


Many “lame duck” businesses can be saved. Through careful analysis of 
purchases, sales, production, finances, and all factors affecting profits, 


they can be put back in the running. . . on a profitable basis. 


The May Company thoroughly and efficiently analyzes every angle of a 
business. Its reports are frank and impartial. Many times, its recom- 


mendations have saved companies which were headed straight for the 


wall. 


If you are managing a company that is not on a self-supporting basis, 
perhaps we can help you find and correct the defects which prevent 
making a profit. If you control a business which is drawing on your 
personal funds, our analysis would show whether or not you should con- 
tinue to put money into it. Being an angel to a hopeless enterprise pays 


no dividends. 


* Without obligation to you, we will be glad & 
to discuss your problems confidentially with 
you. Write our nearest office. 


GEORGE S. MAY COMPANY 


NEW YORK: 122 East 42nd St. 
HUGO, OKLA.: P. O. Box 43 


CANADA: George S. May, Ltd., 18 Toronto Street, Toronto 
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The Business Outlook 


THE current pause in a few major industries occasions little surprise. 
Steel activity is now rounding the spring curve gently, with little 


anticipation of finding the slope ahead steep. 


Detroit, whose cal- 


culations of public buying this spring have run a bit under actual 
results, is in no hurry to close production lines on good selling mer- 


chandise. 


Chances are that assemblies will taper most gradually 


until August when a quick change-over to 1937 models is expected. 


Cotton textiles mills are taking 
up curtailment more seriously, 
following dissatisfaction with 
spring prices. Gasoline stocks 
have not been disappearing as an- 
ticipated, probably because per- 
sistently cool weather has dulled 
motoring enthusiasm. 


Some Keep a Good Pace 
On the other at, there are some 
quarters whose vision of the road 
ahead remains clear despite such dis- 
tractions as the tax bill and the receni 
bend in the stock market curve. Re- 
frigerator, oil burner, farm imple- 
ment, tin plate, electrical goods, and 
business machine manufacturers are 
maintaining a good pace. Machine 
tool makers who just finished an ex- 
cellent first quarter are cheerful about 
the coming months when automobile 

retooling gets under full blast. 


Non-Ferrous Outlook 

Non-ferrous metal producers and 
fabricators count on the second quar- 
ter for their big volume of business 
from a wide variety of sources. Con- 
struction has its big inning in the cur- 
rent period. Tire makers who just 
boosted prices this week are counting 
on a good selling season just as soon 
as the weather gets warm to make 
the public forget how the new prices 
cut in on the motoring budget. To 
soothe the none-too-peaceful spirit 
of tire employees, a wage increase 
was offered at the same ume by sev- 
eral leading makers. 


Railroad Chiefs Are Pleased 

Railroad executives are beaming as 
they watch the steady rise in the 
freight traffic curve. In the first quar- 
ter, Eastern roads had a severe set- 
back to net operating income due to 
the March floods, but managed to 
hold a 4% margin over last year. 
Southern roads made a gain of 37%, 
while Western roads, aided by larger 
grain shipments, forged 210% ahead 
of the first quarter of 1935. 


Labor Peace for Roads 
Both rail management and labor 
are breathing more freely now that 
both sides have agreed to major terms 
on the vexatious problem of dismissal 
pay in railroad coordination pro- 
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USING MORE PHONES 


When more telephones are 
installed than are given up, 
it’s a good sign. Last month, 
1. T. & T. reported the big- 
gest net gain in telephones 
since last September, and in 
the first four months of 1+ *6 
reported a net gain of 278&,- 
500 phones against 161,900 
in the same months of 1935. 











grams. Neither side really looked 
forward to the prospects of legislation 
on the matter. Roads hope the econ- 
omies to be effected will offset the 
cost involved of granting dismissal 
pay. 


Other Labor Conflicts 

Though not making headlines these 
days, there is no denying that labor 
problems are causing considerable con- 
cern in several quarters. The victory 
of industrial unionism over craft 
unionism among automobile organi- 
zations and the threat to tackle or- 
ganization along these lines in both 
the motor and steel industries bears 
watching. And while all is quiet on 
the Akron front at the moment, no 
one is deceived that lasting peace has 


arrived. The Bridges crowd on the 
West Coast appears particularly 
ominous. 


Gain in Electrical Goods 

New orders for electrical goods in- 
cluding motors, storage batteries, do- 
mestic appliances, industrial equip- 
ment, and the like, received by 78 
manufacturers in the first quarter of 
1936, totaled $153,452,432, a 26% 
gain over last year, and the best first 


three months’ business since 1930. 
Wholesale distributors of electrical 
supplies have forged ahead this 


spring, March showing a gain of 30% 
over February while preliminary re- 
ports for April indicate another gain 
of 10%. 


Heavy Industries Do Well 
When the first quarter profits rec- 
ord by industries is completed, it will 
be the heavy industries like steel, rail- 
way equipment, machinery and clec- 
trical equipment manufacturers, and 


fabricators of construction materials 
that will show the best gains Auto- 
mobile parts and accessory makers arc 
showing some backsliding from last 
year’s levels following the shift in the 


new model introductory dat 


How Retailers Fared 

Retailing has just completed a com- 
prehensive analysis of sales and earn 
ings covering 1935 in the retail field 
Organizations doing $2,481,039,000 
of business last year, a 9°) 
over 1934, had profits of $14 
which meant a 10°; increase over 
preceding year. Mail ordet 
increased sales 21©7; profits 3807; va 
riety chain stores stepped up sales 3°; 
but profits declined 1°;. 
department stores increased sales 2¢;, 
profits 14€>. R. H. Macy profits con 
tinued to shrink for the 
secutive year. 


mncrease 
’ 446.000 
the 


houses 
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W archousing Goes Down 

Warehousing people are disturbed 
to find that for the first time in eight 
years the country’s occupancy of pub 
lic merchandise warehouses is declin 
ing at a time when the general busi 
ness curve is rising. Explanations of 
fered for this unusual phenomenon 
include a tendency to quick turnover 
of merchandise, obviating storage re- 
quirements ; expansion of direct-to 
retailer by truck deliveries; faster 
freight movement by rails and use of 
air transport, , 


Drilling Oil Wells 

Some of the early copies of 
First Quarter Round Up which ap- 
peared in last week's issue slipped 
through with oil well drilling listed 
as running approximately 4€, under 
a year ago. That should have been 
a plus 4%. Major companies are 
allotting substantial sums for well 
drilling this year. Standard of In- 
diana contemplates a $16,000,000 pro- 
gram; Continental Oil is set to spend 
$12,000,000 for this purpose in the 
next 18 months. Efforts to get new 
drilling curtailed in the East Texas 
field have met no success. Producers 
in sharply curtailed fields look upon 
the increased drilling operations as 
standing in the way of an increase in 
crude prices. 


our 


Dividends Gain 19% 
Dividends declared by leading cor- 
porstions in the first four months of 
this year amounted to $953,548,419, a 
19% increase over the amount dis- 
tributed in the same months of 1935. 


Shoes and Hosiery Up 
Shoe production in the first quarter 
ran less than 4% ahead of last year. 
Hosiery makers report shipments less 
than 2% ahead of the first three 
months of 1935. 











‘Their Speech is Different 
But ‘Vheir Desires the Same 


Filling market baskets through sa/esmanship-in-print 
is the same the world over 


Advertising, in its modern form, is an American crea- 
tion—born and raised to serve American Industry. 
Foreigners have always considered it unique to this 
country—like the Yankee Draw], or the Western Cow- 
boy. “It may work in the United States,” they said, 
“but it is impractical, even unwelcome, over here.” 
In recent years, our experience with foreign adver- 


tising has brought radical revision of this idea. 


**Reason-W hy” —a universal appeal 


True salesmanship-in-print has proved its power to sell 
goods in any country, to any kind of people. Through 
this fundamental principle—“Give to the consumer, 
in a compelling way, the REASONS-WHY it is in his 
interest to buy your wares.” 

There used to be a great-to-do about “Local Color” — 
putting distinctive local phrases in the copy. 

For example, the phrase, “A chukker of polo” was 
supposed to give an advertisement the local color of 
British India. And mention of “Pampas” was almost 
obligatory in South American advertising. No Spanish 
advertisement was complete without a “senorita” 
prominently displayed. 

Such “local color” was used in all advertising, from 


with results that may have given 





soaps to rubber tires 
foreigners some strange ideas of American advertising. 


Self-interest first—Local color second 


Now we leave local color entirely to native writers who 
understand the language and idiom of the country. 
Those who, knowing its habits and thoughts, ofttimes 
use basic selling ideas—REASONS-WHY—that are 
exactly like our own. Their appeal is universal. 

And just as often, our foreign offices supply Reasons- 
Why which we find use for in America. The deep- 
rooted prejudices against American advertising abroad 
have yielded to sound principles of selling which re- 
place the old ideas of “Local Color.” 


True Salesmanship-in-Print Knows No Borders 


True salesmanship-in-print knows no borders, for 
people are essentially the same everywhere. The same 
emotions, desires, needs and dreams inspire the actions 
of all human beings. Advertising that embraces this 
basic psychology wins markets and sales the world over. 

Our foreign offices will gladly cooperate in planning 
and directing programs that bring “American Results” 
in the way of increased sales and profits. 


LORD & THOMAS : advertising 


There are Lord & Thomas offices in New York; Chicago; Los Angeles; San Francisco; Toronto; Paris; London 
Each office is a complete advertising agency, self-contained; collaborating with other Lord & Thomas offices to the client’s interest 
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Zero Hour on Tax Bill 


Only hope of moderating penalty on thrift lies in 
strong business protest in Senate. Smaller and newer 
concerns have most to worry about. 


WASHINGTON (Business Week Bureau) 
—Unless local industries, large and 
small, turn the heat on their senators, 
it seems likely that the thrift-penalizing 
tax bill will slip through the Senate 
almost as easily as it did through the 
House, thereby undermining the funda- 
mental basis of this country’s economy. 

Heretofore, industry has been built 
up by ploughing back earnings into the 
business, thus expanding, experimenting 
and progressing. But, under this meas- 
ure, the Administration hopes to pro- 
mote recovery by compelling industry 
to pay out profits, instead of reserving 
them either for the rainy day of a future 
depression or for expansion. 

Every element that is in favor of any 
drastic change in the House measure has 
been flattened by the Administration 
steam roller. Only business, itself, is in 
a position to organize a defense. 


No Effective Opposition 

Democrats who might be counted in 
opposition are tied up in personal knots 
Senators King, of Utah, and Bailey, of 
North Carolina, are not famous for 
carrying fights to the bitter end. Senator 
Byrd, of Virginia, is consulting with 
outside tax experts, but he is a political 
target for having openly criticized New 
Deal policies. And now he does not 
want to discomfit the Democratic or- 
ganization in his state, which this year 
is out to reclect Senator Glass. 

As for the Republicans, they seem to 
be looking on with mixed emotions. 
They don’t like the bill, but there is the 
pleasant sauce that the worse the bill 
is, the better it will be for the Repub- 
lican ticket this fall. 

Meanwhile, business faces the pros- 
pect of legislative action which will 
overturn traditional methods of opera- 
tion. True, the larger corporations will 
manage to get by, because of huge cash 
reserves built up during the boom years 
Even the depression did not wipe these 
out. Witness the $378,500,000 net 
working capital which U. S. Steel Corp. 
had at the end of 1935, despite huge 
depression losses. American Telephone 
& Telegraph Co., although it failed to 
earn its dividend of $9 a share during 
recent years, continued to pay the 
full rate—preserving intact its record and 
the incomes of its 675,000 stockholders. 
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So, it can be assumed that most of the 
large established companies will be able 
to distribute most of their earnings and 
thus avoid the brunt of the tax. Which 
hardly indicates that this is a measure to 
stop tax avoidance; rather, it would 
seem to enhance the possibilities. And 
particularly would this be true in the 
case of corporations just on the border- 
line between solvency and insolvency. 
Since the bill imposes a straight levy of 
only 15% on companies in bankruptcy 
and in receivership, it gives tangible in- 
centive to cozporation lawyers to file 
receivership or bankruptcy petitions. 

For small companies without lots of 
cash, the bill is a definite hardship. 
And companies in new and growing 
fields, such as aviation and air-condi- 
tioning, can be positively held back, 
thus retarding national recovery in 
general. Developing industries, per- 
force, must plough back carnings. But, 
under this bill, they will be placed (1) 
at the mercy of the government, which 
will demand 42.5 % of profits if not 
paid out or (2) at the mercy of the 
capital markets if they pay out all their 
earnings and subsequently must borrow 
money to enlarge. 

Holding companies will suffer badly, 


and it is remarkable tl 

have not been more vocifcrous in t 
denunciation of the tax. Possibly they 
feel that to add thei protests vould 
only increase Administration ardor for 
the bill Holding compan ire tlected 
because dividends paid from one cor 
poration to another are not counted as 
distributed earnings.” The background 
for this distinction would seem to b 


purely anti-utility. 


Investment Trusts Hit 


Investment trusts also get it in the 
neck. If the trusts receive dividend in 
come, but also suffer losses through de 
preciation in they not 
offset the market declines against their 
cash receipts. In bad years they will b 
overtaxed and in good years, they will 
have no countervailing reductions. 

But, despite the objections — and 
there are many more—the Senate now 
seems to be as supine as the House was, 
and the bill, notwithstanding its drive 
toward the disintegration of corporat 
wealth, appears destined to pass with 
only cursory modifications 
is a major political upset. 

However, faith in the 
measure was shaken Wednesday by the 
testimony of George O. May 
partner in the accounting firm of Price 
Waterhouse & Co. and an authority on 
taxation 

Unperturbed and confident of his 
facts, Mr. May informed the Senate 
Finance Committee that no new taxes 
were necessary; that expanding busines 


securities, may 


—unless there 
senatorial 


scnior 





Hide id 


LOST CAUSE—Sen. Lynn Frazier (left) and Rep. William Lemke are a tenacious 


team; they’ve secured 218 signatures to a petition which will force the House to take 


up their inflationary farm mortgage bill on May 11 


but the Senate will never pass it 


if it gets by the House, and the President would veto it, anyway. 








would take care of governmental reve 
nue requirements ; that the proposed 
bill was full of iniquity and injustice ; 
that the House attempt to patch the 
measure was wishy-washy; that the 
wise choice’’ would be to discard the 
principle of the tax, rather than to try 
to revamp the bill 

Mr. May appeared as a private citt- 
zen. He did not represent “big busi- 
ness.”” In tact, he decloned that large 
corporations would benefit from the bill 
it the expense of small concerns. This 
last point particularly disturbed the 
senators’ confidence, but will not alter 
political commitments 


Few Bills Will Pass 
Here's a checkup list, showing 
probable action by Congress. 


WASHINGTON (Business Week Bureau) 
With long-drawn-out fights certain 
on taxes and relief, Congress will be 
able to pass very little of the big batch 
of pending legislation because of the 
short time remaining of the present ses- 
sion, or rather because of the tremendous 
pressure to get through and go home. 

The tax situation is discussed on page 
11. On relief the fight to earmark seven 
hundred millions of the billion and a 
half for PWA (worth while?) projects 
seems lost. Advocates of the plan are 
willing to compromise on four hundred 
millions, but the leaders are following 
the President, saying he has already 
yielded to Congress on the CCC camps, 
and other items. 

Price discrimination bills: One ver- 
sion—combined Robinson, Borah and 
Van Nuys bills—has passed Senate 
(page 32). House will add its version 
(called Patman but mostly Utterback) 
and whole mass will go to conference 
There in all probability the price basing 
point section of House bill will be elimt- 
nated. If not, filibuster is almost sure 
in Senate. Hence prospects for measure 
without price basing point provision 
very bright. 

Food and drug bill: Prospects much 
brighter since President has ecnthan ac- 
tive. But his efforts would scarcely be 
called turning on heat 

Copyright bill: Pretty sure to die. 

Healey-Walsh bill forcing govern- 
ment control of wages, hours, etc., on 
government contracts: Tabled by House 
Judiciary. Hence almost no possibility 
of action. 

Little NRA for Textiles: Still waits 
Supreme Court decision on Guffey coal 
act. Hence little chance, as decision is 
almost sure to be unfavorable, and there 
will not be enough time to draft 
measure getting around obstacles court 
decision may set up 

30-hour week: Dead. 

Federal licensing: Dead 

Anti-lobbying: Highly improbable 


12 





Pictures, Inc 


HARD DIGGING—Getting at a workable agreement between anthracite operators and 
miners is worse than pick and shovel work, in one sense: Immediate results are hard 
to size up. Back in a corner at left sits John L. Lewis, while around the board are 
ranged, from left: Miners’ Representatives Hugh Brown, Mike Kosik, Martin Brennan, 
Phillip Murray, Thomas Kennedy, John J. Boylan; Federal Mediator Edward F. M« 
Grady; Operators’ Representatives W. W. Inglis, Michael Gallagher, Ralph E. Taggert. 
J. B. Warriner, Fred Wagner, J. H. Pierce, A. 5. Jessup. 


Bankruptcy: Sabath bill aimed at re- 
ceivership rackets generally approved 
but probably will die 

Ship subsidy: In midst of storm cen- 
ter again. Rep. Ludlow withholding 
amendment to restore 22 millions cut 
from mail contracts appropriation until 
he sees whether new Guffey compromise 
version can go through. 

Long and short haul: Stymied by 
Senate hearings. No chance 

Railroad Labor: Pigeonholed _be- 
cause unions think they will have nego- 
tiations under Washington supervision. 


Rural electrification: In conferenc 
Sure to pass. 

Housing: Wagner now pushing low 
cost housing measure. Plenty of talk in 
prospect but no positive action antici 
pated. 

Overton 272 millions flood control, 
just Mississippi: Passed Senate. Sure to 
pass House. 

Omnibus flood control, 360 mil 
lions: Highly doubtful. 

Mississippi Valley Authority: Dead 

Commodities exchange: Probabl) 
pass 


Lewis Again Is Storm Center 


A. F. of L. executive committee, in quarterly meeting, 
runs into industrial union problem once more. 


Last January the American Federation 
of Labor's Executive Council met in 
Miami, voted to deal sternly with John 
L. Lewis’ rambunctious Committee for 
Industrial Organization, issued a formal 
statement that the Lewis group of eight 
big unions had better repent or expect 
punishment, and went home 

This week, another quarter-year hav- 
ing rolled around, the council met 
again, in Washington. Of prime impor- 
tance (dropped a month ago in the coun- 
cil's lap by President William Green) 
was a Lewis suggestion that the C. I. O. 
put up $500,000 and join the A. F. of 
L. in organizing steel workers—on an 
industrial basis 

Without getting into the broad ques- 
tion of C. I. O. insurgency, the craft 
union heads dominating the council had 
an exceedingly warm potato in the steel 
drive offer. It hadn't cooled any since 
February, in fact the Lewis group made 
the pressure all the stronger by sending 


the same offer two weeks ago to the 
Iron, Steel, and Tin Workers, who, as 
the A. F. of L. council met in Washing 
ton debated the proposal at their con 
vention in Canonsburg, Pa. 

Whether the A. F. of L. decides to 
“get tough” or not, the labor front 
might well be pictured under the gen 
eral heading “Lewis Gains.” In the 
most active spots, it stacks up like this 

Steel—tThe A. F. of L. still controls 
the relatively small union which now ts 
being wooed by the C. I. O., and is in 
danger of losing that control. No mat 
ter which group heads the organization 
drive, however, the steel industry is 
going to see an active, persistent effort 
by organized labor to sign up its em 
ployees. And the time is soon. 

Automobiles — Having shaken off 
the hand of A. F. of L.-appointed direc- 
tors (although still in good standing 
and entitled to full support, including 
financial help), the United Automobilk 
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Workers are on their way into the 
Lewis camp. How they feel is indicated 
by their eager acceptance of a C. 1. O 
suggestion that they endorse President 
Roosevelt for reelection. The automo 
bile workers had turned this proposal 
jown, but when they were reminded 
that John L. Lewis’ miners were back- 
ing the President, and that the miners 
were now Offering assistance in organiz- 
ing the automobile plants, the new in- 
rnational promptly reversed itself 
Further, the avtomobile union has 
voted to instruct its delegates to the 
next A. F. of L. convention (in Tampa 
next November) to work for industrial 
This means that the Lewis 
considered to have 


inionismM. 
bloc may now bx 
uptured both rubber and automobiles 

no small step in the course of two 


months. 
Coal—Wrestling with the anthra- 
ite wage problem miners and oper- 


itors alike have been keeping an eye on 
the Supreme Court, hoping tor a dect- 
sion on the Guffey Act. The act refers 
to bituminous coal, nevertheless it is of 
such importance that anthracite antict- 
pates similar action in its field, if the 
act be upheld. If it is knocked out, 
bituminous strikes may result. 

Strikes have been the threat in the 
anthracite field, whether the Supreme 
Court speaks or not. Miners have de- 
clared that they will not accept any 
wage agreement which does not include 
substantial increases; operators have in- 
sisted for two months (since expiration 
of the 1935 agreement) that they can't 
afford even to pay the present scale. 
Sec. Frances Perkins and her ace medi- 
ator, Ed McGrady, have succeeded in 
holding the strike threat at bay while 
conferences are continued; this week 
saw the conferees a bit closer together, 
planning a stabilization commission. 

Maritime Shipping — Virtually ig- 
nored by metropolitan newspapers, the 
outlaw” strike of seamen on New 
York's docks continued this week, while 
the International Seamen's Union tried 
to get an injunction against the pickets, 
The union signed a agreement 
with Atlantic Coast operators some two 
months ago, and has been in hot water 
ever since seamen from the 
West Coast arrived in town and found 
that the scale was lower in the East. 
Grace Line and International Mercan 
tile Marine have been the principal 
targets for picketing, and several ships 
have had to sign on part of their crews 
at the last order to mect 
sailing deadlines. 

Compromise seems the only solution 
Strikers, led by Joe Curran, a discharged 
member of the California's crew, already 
have turned down one offer to settle 
the whole matter by referendum on the 
disputed wage contract Ship owners, 
thus far, have stood firm on their an- 
nouncement that the union signed, and 
the union must clean up its own house 
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becaus« 


minute in 
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Outdoor Fever Booms Business 


America goes fishing, hunting, camping, and playing 


outdoors as never before, 


BUSINESS men who want to buy boats 
had better get their orders in early. It's 
been many a long year since such advice 
was necessary, but the fact is that boat 
builders have a 
hand, are even lagging behind orders 
And in the whole lexicon of amazing 
about the movement of 


America toward the outdoors, there ts 


capacity business on 


facts mass 


none more significant, for cruising ts 
more than a sport; it's a luxury 

For years the boat building business 
has been scraping bottom. Yet the first 
of last month Gar Wood, Inc., had more 
orders on hand tor spring delivery than 
at any other time in the history of the 
company. The rise began in 1934 when 
Gar Wood chalked up a 500% increase 
Last year, that business was doubled 
and dollar volume for the first quarter 
of this year is 233% ahead of 1935 

Chris-Craft Corp. reports demand 
“running way out ahead of anything we 
have experiens ed, including 1929.” The 
Hacker Boat Co., Wheeler Shipyard, 
and Century Boat Co quote similar rec 
Hacker sales are 800°) ahead of 
company has more 


ords 
last year and the 
orders on hand for boats than were de- 
livered in the past two years combined 

Fishing, hunting, bicycling, golf, ten 
nis, baseball, camping, touring — all 
those sports which a sport-loving™ public 
indulges in during its spare time—are 
booming in a manner which threatens to 
eclipse even the play days of '29. And 
all along the line, equipment manut a 
turers are cashing in 

So spirited is the revival and so de 
pleted are dealer and distributor stocks 


and record sales are made. 


that a shortage of 
threatens in 
tackle, for example 
selection there was last year The So 
Bend Bait Co., which boasts a 50°, 
SAYS, We are not wo 


ried about getting business but trying to 


q upment mMtually 
some lines In tis! 


[here's not 


over 19345, 


devise means of filling orders I} 
Bronson Recl Co., Weber Lifelike Fly 
Co., B. F. Gladding & Co., b 
sales gains trom 15%e to 50%¢, agi 


A tortnight ago when the trout sea 


son opened in Michigan dealers wet 


literally sold out and hotel accommoda 
tions in dozens of towns were exhausted 
In New York when a big departs 
store recently advertised a special va 
weakfish rod, 500 were sold in a 
day—an all-time record 
Trapshooting Gains Favor 

Big sales of arms and ammunition 


don't come till tall, but meanwhuil 
rising popularity of skeet and trapshoo 
ing 1s fattening spring 
©. F. Mossberg & Sons says 
better grade target shooting business 


sales r* 
that tl 
is spurting, and production has been 
stepped up from 400 to 
week. Remington Arms Co 
the average increase in its business | 

the past three years at 25°; Marblk 
Arms & Mfg. Co., Iver Johnson Arms 


2.000 guns a 


estimat 


& Cycle Works and Browning Arms 
Co. report similar gains Depression 
sales were aided, as Hercules Powder 
Co, points out by the tact that n i 
hunting “was done by the jobless in 


search oft game for tood 
Middle of last month, 204,543 peop! 





“BIKE TO NATURE”’—R. 
Haven Line carried the cyclists, 222 strong, out to Canaan, Conn., 


for a Sunday bicycle tour a fortnight ago, and the whole industry reaps the reward 


slogan, the New 


In five years bieyele sales have jumped 200% 


H. Macy & Co., New York department store, coined the 


ahi ad 


and the big boom is still 











Business Week 
3,000-MILE LINE — A new engine con- 
veyor system, just put in use by Plymouth, 
takes motors off the line at Detroit, car- 


ries them into specially-built cars. Arriv- 
ing at the assembly plant in Los Angeles, 
the engines are picked up by a similar 
hoist, taken to the final assembly line. 


spent an afternoon in the ball parks of 
the eight cities on major league circuits. 
That was the biggest opening crowd in 
five years. Manufacturers of athletic 
equipment take that as a hopeful har- 
binger; advance orders from dealers 
furnish an even more reliable basis for 
the estimate of a 25% sales gain. 

Since 1930 the industry has been in a 
bad way. Schools, colleges, and inde- 
pendent teams cut appropriations. Even 
major league teams went into the red, 
and out on the sandlots when the ball 
went through. the window or the bat 
broke that ended a summer's sport. 

Now Draper-Maynard Co. says things 
are picking up fast. National Baseball 
Week and National Tennis Week help, 
and through an “athletic institute’ man- 
ufacturers have cooperatively hired a 
corps of field men to sponsor state and 
sectional athletic programs. Works 
Progress Administration and Civilian 
Conservation Corps have scheduled ath- 
letic activities that build cash sales. 


Constructing Courts and Courses 


These two federal outfits are con- 
tributing in another important way to 
the sporting goods manufacturers’ sat- 
isfaction with life. They're helping 
build public and semi-public tennis 
courts and golf courses. Bobby Jones 
is supervising WPA's construction of 
600 municipal links. With an eye on 
these developments, the Burke Golf Co. 
set sales quota 334% ahead this year 
and despite bad spring weather is com- 
fortably exceeding that quota. Hagen 
Products reports that its order depart- 
ment is snowed under and anticipates 
“our biggest year since 1929 and we 
might even beat that.” In this field, the 
steadily increasing demand for higher- 
priced, distinctive merchandise, noted by 
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a dozen manufacturers in a dozen dif- 
ferent fields, is particularly accentuated. 

The “Bike-to-Nature” move has cycle 
manufacturers literally ecstatic. The 
Mead Cycle Co. says the past three years 
have seen a virtual miracle. When 
bicycles went out of fashion along with 
bustles and leg-of-mutton sleeves, an in- 
dustry virtually died on its feet. Only 
the boy market kept it alive. Now it’s 
coming back to lite, and bringing with 
it a host of new feminine fashions—cu- 
lottes (divided skirts to the uninitiate), 
sport blouses, scarfs, vanity cases, purses, 
and berets. Which explains the great 
interest that department stores are show- 
ing in bicycle trains and other special 
seem pe Boston & Maine Railroad 
aunched the first bike train last year, 
but it remained for R. H. Macy & Co. 
and the New York, New Haven & 
Hartford Railroad to put such cycling 
expeditions on a commercial basis a 
fortnight ago. 

Figures furnished by Cycle Trades of 
America tell a convincing story of the 
bike boom. In 1931, there were only 
260,000 bicycles sold and only 8% of 
those were women’s. Last year, the in- 
dustry’s total sales were 750,000 and 
20% were of the feminine model. 

Manufacturers are confident that bi- 
cycling is not just a fad which will soon 
exhaust itself. As the Westfield Manu- 
facturing Co. points out, “The only 
thing which stands in the way of 
America’s using the bicycle the same as 
European countries is the lack of a place 
to ride.” And the industry has the 
answer to that problem: cycle paths in 
city parks and along the shoulders of 
state highways. A big drive is being 
launched to achieve that objective. 


Catering to the Nomads 


Perhaps the favorite summer sport of 
this nomadic people is that of just 
traveling around in the family bus, see- 
ing the sights, kodaking as they go, stop- 
ping for the night at a tourist camp or 
pitching their tent in some public do- 
main. And America’s mass move out- 
doors promises big benefits to those who 
cater to the tourist-camper trade—to au- 
tomobile manufacturers, to gas and oil 
distributors, to camping equipment man- 
ufacturers, and to those who furnish the 
thousand knick-knacks so necessary to 
the civilized nomad. 

Standard Oil of New Jersey says that 
touring inquiries increased 299% last 
year, and the Socony-Vacuum Co. re- 
ports that so far this year it has re- 
ceived three times as many as it did 
in the comparable months last year. 
(Incidentally, marked maps to Niagara 
Falls still rank as the best-seller.) Con- 
tinental Oil Co.'s thriving travel bureau, 
which is working three shifts a day to 
handle 4,000 inquiries a week, esti- 
mates that more than 35,000,000 Amer- 
icans will take interstate trips this year, 


- 


averaging 3,500 miles apiece. 





American Pad & Textile Co.’s busi- 
ness showed an 80° jump last year, and 
advance orders indicate a bigger volu: 
in 1936. Wellington Sears & Co. ha 
done an industry advertising job for t! 
benefit of tent and apparel producers 
results are highly encouraying. T! 
month a mail order house actually to 
a column of space in a national mag 
zine to advertise tents. That's news, to 
it has been a long time since copy o! 
such size for that commodity has 
peared in the public prints. The dum; 
ing of Army and Navy supplies afte 
the war, at one-tenth of actual valu 
struck the tent business a blow from 
which it is only now recovering. (Inc: 
dentally, advertising linage in five out- 
door magazines is 189% ahead of last 
year in the first four months—a better 
than average gain for national peri 
odicals. ) 


Government Given Credit 


Camping equipment manufacturer 
credit the federal government with 
good deal of the interest generated in 
touring. In the past two years the CC 
has done construction work valued at 
$343,703,402 in our national forests 
In addition, the government has pur- 
chased an additional 13 million acres 
and the amount of forested land which 
the public now owns in fee simple rep 
resents approximately one-tenth — the 
country’s total area. In the nationa 
forests there are now 3,016 improved 
camping grounds (the CCC built 787 
last year), 153,643 miles of marked 
trails, and 120,948 miles of road, which 
were used by more than 58,000,001 
motorists, tourists, and bona fide 
campers last year, an increase of 54% 

Why this sudden and unprecedented 
reawakening of interest in the outdoors 
There are a variety of reasons, some psy 
chological, some practical. That 
healthy participation in outdoor sport 
is a normal reaction to five years of d 
pression worry is true enough, but it 
also true that more people have mor 
money this year and, more importantly 
more people have more time. It’s that 
steady reduction in the work week, that 
increase in leisure time, which makes 
manufacturers in the outdoor market 
confident of steadily improving business 
on a more or less permanent basis. 


Tire Prices Up 


Leading manufacturers an- 
nounce price increases of 10%. 
Wage boosts expected to smooth 
labor situation. 
TIMING their action nicely to weather 
and statistics, tire manufacturers on 
Monday boosted prices all along the 
line. Advances average about 10%. 
Increases are, 11% on first-line tires, 
13% on second line, 54% on third line, 
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74% on fourth line. The long-expected 
announcement came from the big Akron 
companies. Outside Akron, U. S. Rub- 
ber, Lee, and others will go along 

The concerted move is a climax of 
hopes and stabilization plans that have 
been developing since late last fall. 
Confidence that the time was ripe came 
this spring when no important price 
disturbances clashed with the song of 
the robins. Last spring saw a thumping 
price war, continued most of the year. 

Confidence that the prices will hold 
derives from various sources. The new 
schedule inaugurates the heavy sales 
period of good motoring weather 


Wages Raised 


The tire increases had been scheduled 
for last month, were postponed because 
of a boiling labor situation, and were 
made in the face of sporadic trouble at 
the plants. United action on wages was 
lacking. 

Firestone surprised the industry with 
a 10% increase for its workers. Good- 
rich also boosted wages. General Tire 
promised employees “‘necessary adjust- 
ments.” Breathing hard from a strike, 
already with wage rates higher than in- 
dustry standards, Goodyear was in a 
tough spot. The company met the issue 
by conceding its 13,000 workers increases 
averaging 6%. 

Low stocks, 


higher costs for ma- 


terials and labor, united action are 
reasons for the general belief that the 
prices will stick. On Apr. i manufac 
turers and distributors had 16,500,000 
tires in stock which was 12% less than 
on the same date of 1935. The 
ming of Goodyear production by the 
strike was a contributing factor 

Then, rubber stocks are 
crude prices are up. Current quotations 
are around 16¢ per Ib 
3¢ above the price of rubber on Nov. | 
1934, a milestone on the pilgrim’s prog 
ress of tire stabilization 

On that date the industry, with NRA 


backing, pegged tire prices. The present 


dam 


] } 
1Ow ind 


This is about 


advance 1s the first real in 
that time. During the interim t NRA 
standard s prin ip il use was to pauye 


the extent by which succeeding cuts 1 
Now the old 


is employed as a yardstick to measure 


duced prices list price 


the advance in the different lines 


The mail order houses and the big 
company service stations (vital to any 
price stability) probably will play ball 


would like a little profit for a 
} 


cS Will De 


They 
hange. Standard Oil tire pri 


raised as of May 10. Sears, Roebuck ts 
expected to follow about the same time 
A general firming of prices should k ep 


other big retailers in line 


Home Construction Rises Sharply 
In first quarter of this year, residential building per- 
mits gained 149% over year before. Many lines of 
business have benefited by this revival. 


THE Worst winter in decades has not 
been enough to daunt the perennial 
urge to build a home. With improve 
ment in general business, rents rising, 
foreclosures declining, money more 
readily available backed by federal in- 
surance, the prospective home owner is 
moving out from under the parental 
roof or rented quarters and translating 


months of scheming into concrete plans 
tor a new hom« 
In the first 
building permits for new hom 
struction in all cities whose population 
equals or exceeds 10,000 reached a total 
of $101,446,100, a gain of 149° over 


1935. This means 


three months olf 


the same months of 
that new quarters were planned tor 
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BUSINESS WEEK ROUNDS UP THE HOME BUILDING MARKET 


First quarter totals of 1936 and percent change over 1935 based 
on building permits in all cities of 10,000 population and over 
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HOME CONSTRUCTION, 1936 STYLE—This is how the home 
building market looked at the end of the first quarter. The 
five states with the biggest volume had 60% 
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or 


the next five, 7%. 
of the total; the 


» 


next five plus the District of Columbia accounted for 22°; and 
These 15 states and the District of Columbia 
saw 899% of all home building in the first three months of 1936. 
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24,387 families compared with 11,940 
a year ago, an increase of 104%. 

Since residential construction activity 
increased markedly in the last three 
quarters of 1935, it seems hardly likely 
that the margin attained in the first 
three months of 1936 can be main 
tained for the balance of the year. But 
if it does, this year should see more than 
65,000 new living quarters available. 
Federal Housing Administrator Stew- 
rt McDonald, who has a billion dol- 
irs to imsure mew construction mort- 
gages, has been so enthused by the 
rapidly growing list of mortgages 
sclected for appraisal that he is willing 
to put the total at 240,000. 


Map Shows Gains 

On the map (page 15) are shown 
dollar values of building permits for the 
first quarter of 1936 and the change 
compared with the same period last year. 
The 15 states and the District of Colum- 
bia which are shaded on the map hav 
cornered nearly 899% of the residential 
building volume. The five states of 
New York, California, Ohio, Wiscon- 
sin, and Texas had 609% of the coun- 
try’s building program. 

Regionally, that group of East North 
Central states bordering the Great Lakes 
shows the most phenomenal rise—over 
644%. Behind them follow the three 
Pacific Coast states, with 1899; the 
Mountain states, with 148%. 

Coming down to the cities, records 
based on the first two months indicate 
that the largest volume of perm:ts fell 
in the group of 14 citics whose popu- 
lation is 500,000 or more; next are the 
78 cities whose population falls between 
100,000 and 500,000, while third is the 
small town group of 298 cities with 
populations of from 5,000 to 10,000. 

What has the revival of construction 
meant to business? Lumber which finds 
an important outlet in the construction 
field had its output — up 28% 
over the first quarter of 1935. Hard- 
ware retailers reported March sales 17% 
ahead of last year. Plate glass produc- 
tion has been establishing new peaks, 
with the first quarter 89% ahead of last 
year. Earnings of eight fabricators of 
construction materials are 539% ahead. 


Other Business Improves 


Other branches of business whose 
fortunes are closely allied with improve- 
ments in residential building are better- 
ing the first two months’ figures of 
1935 as follows: bathroom accessory 
shipments, up 1699% ; oak flooring ship- 
ments, up 115%; dry roofing felt 
production, up 499%; brass plumbing 
shipments, up 24%; vitreous china 
plumbing fixture shipments, up 13% 

What has the revival of construction 
meant to employment? In the fabrica- 
tion of six major construction materials, 
employment was 149 greater than in 
the first quarter of 1935. 
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Big Rail Summer 


Roads expect fare reduction to 
produce an enormous passen- 
ger business. 


RAILROADS expect the biggest summer 
passenger business in years. The public 
will ride for 2¢ a mile, the lowest reg 
ular fare since 1918 

Even if the Pennsylvania and New 
York Central make a court fight against 
the order of the Interstate Commerce 
Commission, effective June 2, they will 
be forced to meet the competition of 
the Baltimore & Ohio, which sought 
the reduction. 

The cut in the standard rate from 
3.6¢ to 2¢ in coaches and 3¢ in Puyll- 
mans will eliminate a confusing variety 
of special rates, including the week-end 
fares by which the railroads have tried 
to skim a little traffic from the highways 
in recent years. 


May Hurt Only Pride 


The railroads that have accepted the 
fare-cut order under protest may dis- 
cover that their pride has been hurt 
worse than their purse, but only experi- 


ence will reveal whether the new low’ 


rates will actually produce more pas- 
senger revenue in Eastern territory. 

The railroads contend that they will 
pocket nothing but a loss. Pennsylvania 
estimates that it will lose $12,000,000, 
New York Central $9,000,000, New 
Haven $4,000,000. 

An appeal will not bring down a 
court decision until next fall on the 
question whether the commission’s order 
invades managerial discretion. All rail- 
road men assert that the commission 
has tended to usurp the prerogatives of 
management. They have been waiting 
for a long time for a good case, but not 
all of them agree that the fare cut is the 
one on which to raise the issue. 

Some of them point out that no inva- 
sion of managerial rights was alleged 
when the commission boosted the pas- 
senger fare from 3¢ to 3.6¢ a mi. 
and added the Pullman surcharge in 
1920. 


O.K.’s Free Pickup 


Though ICC lets railroads put 
service into effect, it forbids 
haulage rebate. 


WASHINGTON (Business Week Bureau) 

Jubilation of truckmen over the in- 
quiry to be made by the Interstate Com- 
merce Commission into railroad invest- 
ments in truck and bus operations was 
tempered this week when the commis- 
sion granted permission to Eastern roads 
to put their previously suspended free 
pickup-and-delivery tariffs (BW—Apr 
4'36,p3) into effect on short notice. 
The commission eliminated, however, 
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Business V 
ENTER ITALY HERE—Part of the Clev: 
land fair will be the Italian Village, which 
will present a striking entrance, gail) 
colored and built on an old-world design 


the railroads’ proposal to allow 5 cents 
per 100 Ib. to shippers who prefer t 
haul their own freight to and from rai 
stations. 

Although truckmen score on tl 
point, American Trucking Associations 
Inc., still contends that such off-rai! 
service should be covered by adequat 
rates. Many truckmen are apprehensiy 
that they will be swallowed up by the 
railroads. They figure that the future is 
dark, indeed, for them, “if the railroads 
can put over anything they want 
through the mere instrumentality of 
tariff publication, without having t 
show justification and without having to 
subject themselves to the motor carrie: 
act. 


Truckmen Are Jittery 


Already harassed by wholesale , 
forma protests by railroads against cer 
tification of the routes of motor carriers 
which have “grandfather” rights under 
the act, truckmen fear that the ICC is 
forcing them into the position of hav- 
ing to meet “unregulated competition” 
from railroads which are invading the 
truck field. Just prior to the commis 
sion’s decision to permit Eastern roads 
to inaugurate, pending further investi- 
gation, universal pickup-and-delivery 
service, which is already in effect on 
Southern and Western roads, all rail- 
roads were ordered to report in detail 
by July 1, the extent to which they are 
financially interested, directly and indi- 
rectly, in motor carrier services. This 
was hailed by A.T.A. as a move to pro 
tect the independence of truck lines and 
by the National Local Trucking Assoct- 
ations, Inc., as promising the public 
“valuable information as to whether 
railroads are operating in the local truck 
ing field at a loss that is being passed 
along in rates for shipments to distant 


points.” 
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Cleveland’s Crowded Year 


Republicans, Legionnaires, and other visitors may 


make it No. 1 convention city. 


And Great Lakes 


Exposition will be a huge 100-day attraction. 


CLEVELAND this year bids fair to be- 
come the No. 1 convention city of the 
country, with such six-star attractions as 
the Republican National Convention in 
June, Father Coughlin’s National Union 
for Social Justice in August, the Ameri- 
can Legion in September, and a host of 
smaller national, state, and regional con- 
ventions, more than 130 of which are 
now scheduled 

As a result of all this and of the 100 
days of a centennial exposition, the city 
confidently expects more than 5,000,000 
paying guests in 19356 


G.O.P. Convention First 


At least 15,000 Republicans will 


come to Cleveland for the convention 
beginning June Father Coughlin’s 


organization, meeting after both major 
party conventions, is expected to mar 
shal 100,000 adherents and to parade 
full political strength for the first 
time 


its 


Bolstered by bonus checks, the Le- 
gionnaires, who thronged 250,000 


strong to St. Louis last year, are expected 
to enliven mid-September Cleveland in 


numb 


000 


+ | 
t icast equa ers 


| 
al 
Some 265 delegates, attending 


164 conventions and trade shows in 
Cleveland last year, spent an estimated 
$9,286,000. The 465,000 delegates and 


visitors to this year’s conventions, while 
spending an estimated $12,500,000— 
more than a 217 boost 
hold a candle to the additional 
000 people who are expected to line 
local tills with or more 
during the 100 days of the Great Lakes 


Exposition, which will open on June 


will scarcely 
{ OOO - 


$50.000.000 


Industry Cooperates 
1] 


1ars 


To the million do raised in Jan- 
uary by Cleveland business and civic 
leaders to start the ball rolling for the 
centennial observance, industry is add- 
ing an additional $25,000,000 for ex- 
hibits and buildings now under way on 
125 acres along a mile of the city’s lake 
front. 

Put with this another $1,500,000 the 
federal government is spending for per- 
manent improvements on the site, add 
the fact that long-term city planning has 
created a ready-made setting for the ex- 
position, and it becomes easier to believe 
that this smaller edition of the Chicago 
Century of progress will be successfully 
whipped together in the 90 days allotted 
for the task. 

The fair, with its main entrance only 
a block and a half from Public Square, 
has been designed as an extension of 


Cleveland's $40,000,000 Mall. An orig- 
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inal allocation of 100,000 sq.ft. of ex- 


hibit space was sold so quickly that an 
I 1 ; 
additional 150,000 sq.ft. has been pro 


vided; it is nearly all under contract 
now 

In shifting into this unprecedented 
high-speed business activity, Cleveland is 


spending millions to make millions; ts 


preparing for the biggest influx of busi 


Of a peneral re ol ide¢ 
try thre on qsreat | . 
which ulti i crs le ‘ 
eighth of the na 1, pre 

ts manutact od f 5 
of its wholesale and 567 of 


business and owns 
The industr 
helped by 


Loaded with both raw 


ished products, lake ships in 
ported 161,000,000 — tons 
with only 107,000,000 tons 
foreign commer f At ( 
and Pacific ports combined 


Rich in Industrial Resources 


ness men in its history How a city so Iron ore from Michigan and Mins 
terribly hit by failing banks and falter- sota can move vn the lak 
ing industries in 1932 and 1933 can coa! and limestone f1 f 
stage so extensive a comeback is a ques it such low f gi it 
tion of interest to executives throughout _ prices ul wy ft 
the country Fla., to Shanghai, China | 
Cleveland's recovery is largely pred produces s € S5or of 
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GETTING READY—Cleveland is preparing for the thousands of visitors expected to 


attend this summer’s Great Lakes Exposition. The completed plan is shown here, with 


part of the construction pictured in the photograph 


This picture, taken especially for 


Business Week from a Standard Oil of Ohio plane, shows the western wall of the 
stadium in the foreground, while beyond may be seen the beginnings of the Horticul- 


tural building. and Automotive building 


At right will be an amphitheater from which 


visitors will witness the transportation Parade of Years. 








La irea and of the nation by means 
of the Great Lakes Exposition which ts 
to be the centennial bration ot Cleve 
land as a aty, and a specta le of Amer 
ica’s heavy industries in action 

Ih show will review the assets of 
land and lakes and of the region's basi 
industries. A room in an tron mine, 
furnaces used in prehistoric iron-work 
ing, a miniature blast furnace, open 


hearth and Bessemer converters, rolling 
mills and a steel laboratory, will all be 
shown 

A Hall of Progress, 
building, a horticultural hall, state and 
federal groups, an enamel structure, a 
lagoon theater and symphony shell, and 
indoor and outdoor exhibits, will com- 
bine to carry the story. Diversions from 
the strictly educational will be provided 
i0 acres of concessions; these will 
include 10 acres of “Streets of the 
World,” in which more than 100 build 
ings will be used to depict the life, color, 
and gaiety of 40 nations 


an automotive 


in 





















To business executives, the exposition 
will provide (1) an opportunity to stim 


ulate recovery by offering the public 


substantial proof that the depression is 
overcome, (2) and 
marketing Opportunities to acquaint per 
haps as many as 4,000,000 people with 
and (3) a 
hundreds of new 

spectacular and 


being advertising 


products and processes, 
to introduce 
products through a 
dramatic medium 
Among the largest exhibitors will be 


Firestone Tire & Rubber, Ohio Bell Tele- 


chance 





phone, Ford, Chrysler, General Motor 


White Motor, Standard Oil of Ohio 
Ferro Enamel Corp., U. S. Steel, Repub 
lic Steel, General Electric, Westinghous 
International Nickel, Addressograp! 
Multigraph, Timken Roller Bearing 
Harris Seybold-Potter, Cleveland Clit 
Iron, Youngstown Sheet and Tube, N 
tional Steel, Apex Electrical Manufa 
turing, Perfection Stove, Telling Bell 
Vernon (a division of National Dairy) 
H. J. Heinz Co., and Cleveland’s Elec 
trical League. 


New Vegetable Miracles 


California scientist grows fabulous tomatoes, pota- 


toes, tobacco plants, and 


other products without soil 


from shallow tanks of liquid nourishment. 


A NEW tale of miracles wrought with 
vegetables, fruit, and flowers comes out 
of California. It recalls the wizardry of 
Luther Burbank. But this time it tells 
of tomato plants laden with hundreds 
of perfect tomatoes, growing 15 ft. 
high out of shallow tanks of liquid 
nourishment, without soil. It offers far- 
reaching possibilities affecting truck 
gardeners and florists and perhaps to- 
bacco-growers 


Dream Comes True 


Dreamers have long toyed with the 
idea of producing food from the labora- 
tory and without toil in the fields. Now 
Dr. W. F. Gericke, who Associate 
Plant Physiologist at the University of 
California, has been doing something 
about it 

He has experimentally developed a 
under the inherent 
ments that fertile soils provide for plant 
growth are placed in shallow tanks or 
Above is a wire screen covered 
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process which ele 
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WHAT LIQUID NUTRIENT DOES 


heated nutrient fluid is used, show what 


seasonal production. 


18 


These views 
terke & Reinelt greenhouse at Capitola, Calif. where the Gericke 
can 
At the top are tobacco plants, giants com- 


of the Vet- 


be done in off- 


pared with the ordinary full-grown field plant. 
tomatoes, in their fourth month. 
beside the plants, had to use a stepladder to harvest the tomatoes 
when the plants reached their full growth, 


with excelsior, moss, or straw, in which 
the seeds are planted and covered wit! 
As tl 
seeds sprout, their roots reach down into 
the liquid culture medium from which 
they absorb their food 

The liquid in the tanks is heated. The 
plants grow under natural light and 
temperature changes, in unheated green 
houses. Outdoor production in the proper 
season has proven equally successful 

With abundant 
plants have grown so high that the fruit 
must be picked from stepladders They 
are yielding at the rate of 217 tons per 
acre of tank surface, compared with an 
average of 5 tons per acre when grow! 


straw, excelsior, or rice hulls 


nourishment, tomato 


in the field 
Potatoes have been produced at 
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And below are 
Dr. Gericke, six-footer shown 


BUSINESS WEEK 


























Cut Operating Costs with these 





Bigger, Sturdier Truck Tires 























SEE THESE SPECIALS 
| The STOP-START 


tire is actually selling 


& STOP) itself. Repeat orders 


tell the story. In city 

| delivery, where stops 

and starts are frequent 

and running speed is not high, the 
STOP-START tire is doubling and 


trebling former mileages. 
= os o 


From school bus, dump truck users 
and others whose work is mostly on 
back roads or off the highways en- 
tirely come amazing reports of the 
traction obtained with the Goodyear 
PNEUMATIC LUG tire. 


Goodyear builds more truck and bus 
tires than any other manufacturer. 
There is a Goodyear to fit every 
rubber-tired commercial vehicle — 
just the right type, size, price for 
any requirement ... The Goodyear 
Tireand Rubber Co., Inc., Akron, O. 
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Truck and bus operators who 
have been using them for a year 
or more know that the improved 
High Profile Goodyear Truck 
Tires give them better mileage 
and cut their operating costs. 


It would pay all operators to 
know why. 


Let the Gooayear engineers 
highspot for you what they did 
to the Goodyear Truck Tire 
which had already become 
world-famous as a money saver. 

We built a bigger over-all 
tire. That means you get more 
rubber, more cotton, more 
airspace—in every way more 
tire for your money. (And 
it costs you no more.) 


We built a higher tire. 


That means you have greater 
side wall area—hence less 
chance of localizing the hinge 
action of the cords, destructive 
forerunner of blowouts. It 
means you have greater area 
to throw off heat. It means 
you have a flatter tread — 
more rubber in contact with 
the road. 

See this amazing truck tire. 
Built of Supertwist Cord and 
chemically -toughened rubber, 
it is safe, long-wearing, has 
blowout protection in every ply 
and gives you maximum traction. 

The Goodyear dealer near 
you has just the right type 
and size to save you money 
on your jobs. 






GOOD F YEAR 


TRUCK aw BUS TIRES 













JOHN MARSHALL 
endorsed the 


MUTUAL 
PRINCIPLES 


On December 26th, 1795, a group of 
leading citizens of Richmond gath- 
ered to hear the report of John Mar- 
shall on a plan for the organization 
of the first insurance company in 
Virginia. 

To Marshall, later great Chief Jus- 
tice ofthe Supreme Court, andalready 
famous as the most brilliant lawyer 
in the State, had been given the task 
of reporting on the soundness of the 
principles and plan. 

The company organized that day 
was a miatual corporation and the 
principles which Marshall endorsed 
were the great mutual principles of 
ownership and management in the 
hands of policyholders, careful selec- 
tion of risks, and furnishing reliable 
insurance at low cost to the insured. 

John Marshall's judgment has been 
splendidly justified. Mutual princi- 
ples have not changed to this day. 
Mutual corporations through sound 
management are able to return to the 
policyholders a substantial part of 
their insurance premium. 

A worth-while booklet on mutual 
fire insurance will be sent on request. 
Address the Federation of Mutual 
Fire Insurance Companies, 919 No. 
Michigan Avenue, Chicago, Illinois. 


MUTUAL 
FIRE 
INSURANCE 


An American Institution 





Companies and the 
American Mutual 
Alliance. Itisa 
symbol of sound- 
nessand stability 


This aval ident 
fiesamembercon 








rate of 2.4 Ib per SY it.. or 2.465 bush- 
els per acre of tank surface. This com 
| pares with an average of 116 bushels 
per acre for the United States in 1934 
And the quality is right. 

Tobacco plants have been grown 20 
ft. high, and experiments in altering so- 
lution and temperature indicate possibili- 
ties for controlling quality. This is inter- 
esting because rank growth in the field 
| inevitably brings poor-grade tobacco. 


Off-Season Opportunities 


Beets, turnips, carrots, celery, and cu- 
cumbers have been grown Experiments 
with gardenias, swect peas, papaya, and 
gladioli also suggest possibilities of 
crop-forcing for off-season markets 

Commercial installations employing 
the Gericke technique are now produc- 
ing tomatoes for the market, both in 
Capitola and Montebello, and they are 
on sale in San Francisco, at a profit. 
Small installations have been made 
where the technique is now being 
studied for the purpose of developing 
the commercial production of sweet 
peas and other onan in Richmond 
and strawberries in Watsonville. All 
four of these plants are in California. 

Dr. Gericke has been working sev- 
eral years on these experiments, and he 
first announced his success in the jour- 
nal of the American Society of Agricul- 
tural Engineers last month. Essentially, 
the success of his technique depends on 
the adequate supply of plant food under 
conditions most favorable for growth 
[en or more elements are used in pro- 
| portion to suit the species and climate. 
| All are products of the heavy chemical 
industries and readily available. 





Tomatoes Most Responsive 


So far, the greatest success has come 
with plants that have a high content of 
water, sugar, and starch. Tomatoes 
have been most responsive, particularly 
two English varieties, Sutton’s Best and 
| Sutton’s Majestic. The greenhouses and 
itanks in Montebello were finished last 
| October. The liquid there was main- 
| tained at a temperature of 80° F., then 
| 75 and finally 65 The vines began 
| 
| 





to bear in February. The peak of pro- 
duction has not yet been reached 

A typical installation contains 66 con- 
crete basins, 36’ x 4’ x 6”, insulated at 
|the bottom. Where the liquid is heated 
electrically, soil-heating cable is used, 
at 220 volts. The total load is 158.4 
|kw. The average monthly consumption 
between November and March was 
30,000 kw., taken mostly off peak. 

The California Committee on the 
Relation of Electricity to Agriculture 
has cooperated in developing the elec- 
trical equiment. In the Montebello com- 
mercial installation, however, the nutri- 
ent fluid is heated by circulating it 
| through a boiler, fired with natural gas 
| What all this will mean some day no- 





‘body knows. Enthusiasts talk of possi- 





ble domestic equipment from which th 
family would produce its new potato 
and its Easter posies in the cellar wit! 
artificial light and air-conditioning 

But Dr. Gericke states only scientifi 
conclusions. Experts point out that green 
houses and soil cable and kilowatt-hou: 
and chemicals cost money and that 1 
sults depend on accurate combining 
of the 10 nutrient elements with heat 
for the roots, as well as heat and ligh 
and air and periods of darkness for tt 
foliage and fruit, in proper proportions 

Those who have observed the results 
of these experiments have been deeply 
impressed, however, with the possibili 
ties of ultimate vast developments in th« 
scientific propagation of vegetables and 
flowers for off-season markets. Southern 
truck growers, they believe, may som: 
day be profoundly affected, and new 
Opportunities may be opened up for 
progressive florists everywhere. 


FTC’s New Fight 


Complaint against California 
Packing Corp. is an attack on 
reciprocal buying. 


THE Federal Trade Commission has de 
cided to have another go at that giant 
of canners, the California Packing 
Corp., which it charges with “suppres 
sion of competition” and with a tend 
ency “toward monopoly in the shipping 
terminal business on San Francisco 
Bay.” It issued a complaint against th 
company last week; it issued a similar 
complaint last October but afterwards 
dismissed it for “lack of jurisdiction 
(BW —Oct26'35,p10) 

The new complaint is filed against 
California Packing and a subsidiary 
Alaska Packers Association, and appears 
to be more specific in relation to Encina! 
Terminals, of Alameda, on San Francisco 
Bay, which is controlled by California 
Packing 

The complaint contends that the two 
companies used their buying power and 
steamer freight tonnage to “unduly in 
fluence” the routing of tonnage by othe: 
shippers through Encinal Terminals 
that they threatened to reduce or dis 
continue their purchases of raw or man 
ufactured materials from certain indus 
trial concerns if they declined to use the 
terminals, and that they attempted to 
compel steamship companies to divert 
freight to Encinal 

This new complaint, like the earlier 
one, has puzzled most Pacific Coast ob 
servers. They believe FTC has bitten 
off more than it can chew if it intends 
to fight reciprocal buying. 

Encinal Terminals are located in Ala 
meda, across the bay from the San Fran 
cisco docks. Steamships, forced to take 
on a partial cargo in San Francisco and 
to go across the bay for further loading, 
are subjected to additional costs. 
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Tere he stands — ready — confident —fit . . . not an 
ounce of “excess baggage” to slacken his speed 
or reduce the power of his punches! Where is the 
manufacturing concern that cannot find an object 
lesson in the champion who overlooks nothing in his 
preparation to meet all comers? Where, particularly, 


could it not train down its production costs? 


If the materials used include iron or steel, Molyb- 


denum can unquestionably be of service. Widely 





recognized as industry's most versatile alloying 
element. Moly’s achievements during the past decade 


have been among the most notable in metallurgical 


history. Because Moly irons and steels are tougher 
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“In the Pink” 


and stronger, products made from them can be lighter 
—saving in material and shipping costs. Since they 
forge, weld and machine more easily, they reduce 


labor, tool and other processing costs. 


Molybdenum steels heat-treat more uniformly and 
permit higher hardnesses with the same toughness. 
They eliminate processing uncertainties and reduce 


burdensome reject losses. 


INVESTIGATE...WE INVITE ADMINISTRATIVE, SALES 
AND PRODUCTION EXECUTIVES TO SEND FOR OUR INTEREST- 
ING NEW BOOK, “MOLYBDENUM IN INDUSTRY.” CLIMAX 


MOLYBDENUM COMPANY, 500 FIFTH AVE., NEW YORK CITY. 


SALES 

































AS TREASURER OF THIS FAMILY BE QUIT KIDDING 


| BEG TO REPORT SAVINGS BANK 





MEAN TO SAY 
THAT WERE OUT | 
OF DEBT AND] | 
HAVE THAT | | 
MUCH SAVED 
IN JUST A 
YEAR ? 








CaR manufacturers are continuing their 
production spree, which resulted in an 
estimated production of 510,000 units 
during April. May will be almost as 
high, with schedules now calling for 
about 475,000 units 
If operations hold at a high rate 
through June, as the industry fully ex- 
pects, second-quarter production will 
RESERVE comfortably top the 1,264,232 cars and 
| trucks built in the same quarter a year 


FOR CONTINGENCIES REACHES | 220. 


ALL TIME HIGH To cite a case of how the industry is 


Brown Family Got A Fresh Start faring: A company in the lower medium- 
From Household Kept Ahead price class built over 21,000 cars last 


month and sold almost that number at 
Following Budget Plan retail, smashing all records since 1929 


It has 21,000 projected for May as 
semblies. Yet its zone managers around 


| More Cars Wanted 


@ That look of panic is gone from the 
faces of the board of directors as they 
listen to the reading of this year’s financial | the country are crying for more cars 
statement—““Hm-m-m!—Reserve forcon- | Its president is figuring what the extra 
tingencies in the millions—that’s a little | cost will be to go to six days a week 
different from scratching the till to meet | instead of five at the factory. It orig- 
the payroll!” , 


inally had 15,000 cars set up for June; 
= says yl ee bee a too. The that has been boosted to 18,000 and 

arithmetic 1s dit erent, yut the struggle | may go higher 

was the same. There was a time when | Ae . 

he . Many car manufacturers plan to con 

Tom Brown was being hounded to death til , 

by creditors. Anne was afraid to answer tinue operations at full tilt up to about 

Aug. 1 and then quit precipitately for 


the door or the telephone. 
- retooling purposes, opening up on 1937 
The Browns Got A Fresh Start models as soon after Sept. 1 as possible 
Then they heard about Household. On 
their own signatures they borrowed 
enough from Household to pay every 
creditor. That gave them a fresh start. 
Then Anne took over the handling of the 
money—followed out the recommenda- 
tions of Household’s “Doctor of Family 
Finances” regarding budgeting, buying. 


Business 1s sO good that most com- 
panies have no intention of quitting 
1936 production early in order to ‘beat 


Today there is a “reserve for contingen- 
cies” in the Brown Family—made pos- 
sible first by Household’s emergency 
financial aid, second by MHousehold’s 
scientific constructive cooperation. 


Free Information— Mail This Coupon 


You know how big business manages such 
things. Find out how that small, but 
essential business the “Brown Family” 
manages, with Household’s aid. Mail 
this coupon. 


HOUSEHOLD 


FINANCE CORPORATION 


AND SUBSIDIARIES 
919 North Michigan Ave., Chicago, ill. 








s Doctor or Famiry Frvances E 
§ c/o HOUSEHOLD, Room 3050-E : 
e 919 N, Michigan Ave., Chicago, III . 
$ Please mail me free copy of one of the H : 
® get booklets that you distribute to famili p? 
n ‘ 4 ’ 
. ge al ary ’ 
7 e | 
. , | 
. . 
. . 
. . 
. ‘ 
® Addre . 
: ( State . 











mur] Automobile Styles of 1937 


Production will probably boom till Aug. 1, then stop 
for retooling, and begin again on new models in Sep- 
tember. Here are next year’s changes. 


the gun” for 1937. There will be few 
introductions before late October 
Next year’s changes simmer down to 
the following developments: Despite all 
the talk about automatic transmissions 
they will not be offered by most com- 
panies. Several companies are experi- 
menting with them, but have not devel- 
oped them far enough to put them on 
the market. This is true of the auto- 
matic transmission of Borg-Warner. A 
few independent manufacturers may go 
for the “electric hand” which Hudson- 
Terraplane has featured. In any case, 
it will be extra equipment at extra cost. 
Overdrive transmissions, first intro- 
duced by Chrysler and later adopted by 
Nash, have been popular and will prob- 
ably be found on other cars next year. 


Getting Rid of the Hump 


Most manufacturers are hot for the 
use of hypoid gears in rear axles, which 
will make possible the lowering of th 
propeller shaft and the elimination o 
the hump in the rear floor of some cars 
Col. Vincent of Packard predicts tl 
hypoid gears will b 
fied in the industry within two years 

If the present style-swing persists 
Lincoln may be able to boast in 1 
that its Zephyr is “the most imitated 
car."” At least one company in the lows 
price-range expects to have a body wit 
the Zephyr lines and following t 
same body-frame construction He: 


e universally speci 





if sal 


Pet Pron 

ADVERTISING CHIEFS—At White Sulphur Springs. W. Va.. last week Paul Cornell, 
president. Geyer. Cornell & Newell, Inc. (left), was elected chairman of the American 
Association of Advertising Agencies. At Hot Springs, Va., Paul I. Aldrich, president, 
National Provisioner, was named to head Associated Business Publishers, Inc. 
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An amazing spurt that points out 
unusual opportunity for selling all 
types of industrial equipment... 


When machine tools are selling as fast as 
they are today, you know the metal-working 
field is the place to sell all types or industrial 
equipment for two reasons: 


]. Machine tool sales indicate accurately how 
fast the metal-working field is buying shop 
equipment. 

y Be Shops that make machine tools are part 
of the metal-working field...like the entire 
field, they’re buying equipment because in- 
creased sales have furnished both the need 
and the capital. 


Are you concentrating enough of your sales 
effort on this busy, buying metal-working field? 
Why not call more regularly on the men who 
control the orders . . . the management and 
production officials? The more calls you make 
...the more orders you get. 


The easiest, quickest, and most economical 
way to call more often in this field is to use 
more American Machinist advertising. Every 
two weeks American Machinist advertising calls 
on the men who control the orders. 


And every call is an invited call... for 
{merican Machinist circulation is paid circula- 
tion. Use American Machinist advertising, and 
use it plenty, in 1936 if you want more orders 
from the busy, buying metal-working field. 


AMERICAN 


A McGRAW-HILL PUBLICATION 


INCREASE ..../n 
MACHINE TOOL SALES 








Shops like this make machine tools . . . buy 
4% of all equipment used by metal-working 
field .. . like the entire field, such shops are 
busy, and buying all types of equipment. 


MACHINIST 


330 WEST 42nd STREET, NEW YORK, N. Y. 





AT THE RIGHT we see asbestos in its original 
form. This dense, rocklike substance, mined by 
Johns-Manville, is the raw material for some of the 
most useful products known to mankind 


BELOW is a handful of this same mineral, fluffed 
out into white, silklike fibres 


a, 


HE Tartars believed it the skin of the Salaman- 

der, fabled beast that lived in fire...the Romans 
formed it into shrouds to preserve the ashes of their 
dead from loss in the debris of the funeral pyre . . . 
Charles V made it into a tablecloth which he cleansed 
by fire, amid general astonishment . . . 


No wonder men of olden times looked upon as- 
bestos as the “magic mineral’’! 

But it was left to modern man to discover the 
real magic of asbestos—to bring to light the count- 
less ways in which this legendary mineral could be 
utilized to safeguard man’s property and add to 












2 


guiding hand of research at the Johns-Manville 
Laboratories, has seen rapid progress in the last 
half-century. 

Almost daily the numbér of products grows. It 
includes fireproof, permanent home-building mate- 
rials from foundation to roof; maintenance-free in- 
dustrial roofing and siding; brake linings of all types; 
corrosion-resistant pipe for water transportation 
and for venting industrial fumes; office partitions 
in many attractive finishes; panels for ship fireproof- 
ing; and insulation against both heat and sound. 

Millions of lives have been protected, millions of 
dollars saved to industry, through the scientific 
application of this “magic mineral.” 


7 ssBESTOS 


Johns-Manville 


Controls Heat, Coip, Sounp, Motion 


his comfort and security. 


lhe fabrication of asbestos products, under the 
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busine SS section 1n a great city. 


is an airplane view of the 


letic Clul 


Prominent in the cluster of skyscrap- 
ers are many Johns-Manville Built- 
I Pp Asbe stos Roofs: 


[his 
most large 


(1) Terminal Tower, (2) Hotel Cleveland, evidence 


(3) Old Stone Church, (4) Oris Elevator 
Co., (5) Plain Dealer Pub. Co., (6) Central 
National Bank, (7) Umion Trust Co., (Ss 


Hardboiled in the 


scen 


C 


of 


ville Roofing Service which 1s protect- 


t 4 
Halle Brothers Co., (11) B. 


F. Keith Bldg., (12 


( levelar | Arh- 


Sheriff Street Market. 


could 


be 


duplicated in 


(American cities ... 4 


a 


mr 


Johns Man- 


ing industry from millions of dollars 


of leakage and fre damage annually. 


ROUNDHOUSE ... Handsome in the OFFICE 


Here 


AX WE, lefr—No. 610 has just ly modern executive office. 
nosed into the Texas & Pacific lransite Asbestos Sheets are em- 


Engine House in Lancaster Terminal, 
Fort Worth, Texas. Here, 32 molded 
J-M Transite Asbestos Smoke Jacks 
resist corrosion and decay through 


the years. Above, right—a thorough- 100° 


**DIRECTOR OF PUBLIC SAFETY” 


He’s the brake-service mechanic—the man you rely 
on to keep you out of danger while driving your car. 
With the aid of Johns-Manville Asbestos Brake Lining, 
he has justly earned his title of DIRECTOR OF PUBLIC 
SAFETY—in your garage—the repair shop at your car 
dealer’s—the brake-service station. 

Modern brakes are complicated; they should be 
tested periodically. Worn linings should be promptly re- 
placed. See your J-M Brake Service Expert frequently 


—and drive more sate 


Protects against Fire, WEATHER, WEAR. 
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saly age value.) 


ployed as wall partitions. Handsome, 
obviously, and eminently practical. 
(Re atrangement of office $ 1s fast, e€co- 
nomical; Transite partitions have a 
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Steel Price Plan 


Month’s test indicates that a few 
modifications will make the new 
system generally acceptable. 


WHILE the first month of the new quan 


tity-differential plan for selling light 
flat-rolled steel has hardly brought 
serious test, the plan will probably b 


acceptable in a modified form to both 
producers and consumers 

Most 
shipments at old prices by Apr. 15, but 


mills cleaned up first-quarter 


was extended to 


that most ers 


in some time 


cases the 
Apr. 30. This meant 
} ! 


‘got a substantial part of the present 








Holding your own as a 
business executive — 


clarified 
and made 
easier 
by these books 





= is nothing sadder than the cases of star performers in pro- 
duction, in sales, accounting, or other departments of business practice, who fail 
to take hold when faced with executive duties and opportunities. The problems 
ot analyzing, deciding, planning, and administering involve broad fundamentals 
that, consciously or otherwise, the successful executive uses every day. And to 
provide a comprehensive, adequate treatment of these principles, is the pur- 
pose of this library. 


THE BUSINESS EXECUTIVES’ LIBRARY 


7 volumes, 5} x 8, 2013 pages, illustrated 


ERE is a set of books that deals only with the principles and techniques peculiar 

to the successful handling of executive problems in any line of business. Here are 
books that you can use to clarify your conceptions, and make more effective your 
handling, of the problems of thinking, planning and directing—in short, to get a real 
grasp on the reins of successful executive leadership 


These books give you the seven fundamental principles upon which executive success 
1. Know yourself and how to lead others. 2. Know your own business and 
business generally. 3. Know how to organize and manage your own department or an 
entire organization. 4. Know how to budget and forecast and plan for the future. 
5. Know finances and how to make full use of your bank. 6. Know how to talk con- 
vincingly—how to sell your ideas and influence others. Know how to think—how to 
analyze problems and arrive at correct solutions. Step by step this Library takes up 
these basic principles and shows how they may be mastered and applied 


depends 


Subjects covered in the Library 


In these books you will find clear statements on the fundamentals of business organiza- 
tion—good management, without friction, lost motion or inefficiency—selection and 
training of men—economics in business—curtailing overhead without loss of efhciency— 
a host of other subjects 





maintaining self-confidence—raising organization morale, and 
that are vital to you today 


10 days’ free examination; small monthly payments 


examination 
Should you 


How the books fit vour own individual case may be determined from an 


of the books themselves. They will be sent on receipt of the coupon below 
decide to keep them and employ their many helps, then send only your first small remit- 
tance, and the balance in monthly payments, while you use the books—paying, in all, 
actually less than you would if the books were purchased individually and without the 














installment payment privilege. See how they can serve in aiding your own progress 
Mail the coupon today. 
eeeee seeeece weeeee 
McGRAW-HILL BOOK COMPANY, INC. 
330 West 42d Street, New York, N. Y. 
Ss it the Business Executives’ Library. 7 + imes, postpaid, for 10 days’ fr exam- 
i ' Within 10 a ~ ipt I will send $1.50, and $2.00 monthly until $17.50 
: in De or ret } tpaid 
. ' : ‘ 
. 
: 
Na 
Add aa 
City and Satte 
Position 
© Company ; BW-5-9-36 
} | (Books sent on approval in t S. and Canada only.) 
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quarter's requirements before the new 
plan became applicable. A few buyers 
including the Ford Motor Co., 
ported to have bought most of ¢ 
second-quarter 's th 
prices. 

There have been some purchases 
steel on the new prices by large automo 
tive consumers; these have been mostl\ 
of a rush nature. When 
companies are in a hurry for material 
they usually pay the price without quib 
bling, then argue later. Hence 
steel people feel that orders thus fa 
placed at Detroit do not constitute a re 
price test. That will come when th 
automobile manufacturers are in tl 
market for a healthy tonnage and hay 
the time to shop around, which will | 
in the next few wecks 


Are 


tonnage at 


automotiy 


som 


Differentials Held Fair 


However, no serious objections hav 
been raised by large consumers to t! 
principle of the plan, whereby a buye: 
gets a discount of $3 a ton for 150 tons 
or more of steel of one size and gaug 
for shipment at one time to one con 
suming point. They think the quantity 
differentials are fair, giving assurance to 
all large consumers that no one else is 
getting a better price than they are 

There have been differences of opin 
ion over details. Most mills interpret 
shipment “at one time’ to mean ship 
ments over four or five days. Some con 
sumers contend that this time should b 
extended so that shipments are comin; 
in over two weeks; they say that they 
haven't storage space to handle all th 
steel within a few days. A few objectors 
think delivery time should be spread 
over a period longer than two wecks 

Hostile fire has been centered by big 
consumers on the provision that tl 
shipment of an order must be made 
one point in order to qualify for tl 
maximum discount. It prohibits Ford 
for example, from including shipments 
to Rouge and to Briggs Mfg. Co. for 
bodies in one steel order 


to 


Tonnage Causes Complaints 


There has been considerable beefing 
over the tonnage to 
top discount, some consumers thinking 
that 100 tons of 150 
high enough 

Even large consumers with alleged 


get the 


necessary 


instead tons | 


grievances, however, seem willing to go 
along during this quarter, because stec! 
mills indicate that corrections and mo 
fications will then be made, based on 
the experience of the trade during th 
trial period 

Although some alterations appear in 
evitable, what the steel industry has won 
is a general bolstering of a dangerously 
weak price structure and general recog- 
nition that the quantity-differential plan 
is workable and fair 

To small consumers who think they 


should get the same price as the big 


| 
il 
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consumers, the steel people are saying 
that the latter are only entitled to the 
discount when they order in sufficient 
volume, that even if they buy a huge 
tonnage over a year’s time, they are no 
longer entitled to a lower price. The 
carload buyer who is willing to lump 
his purchases so that he will take in the 
required amount at one time will get the 
maximum discount just as quickly as 
General Motors or Ford 


Budget Bundle F ight 


It’s partly settled by audit of | 
laundry association, 
studied profits of plan. 


which 


SincE last October, when, at the Na 
tional Laundry convention, Eastern 
laundry interests challenged the Budget 
Bundle production figures offered by its 
sponsors, the Prosperity Co. of Syracuse, 
the industry has been awaiting the re-} 
sults of an unbiased audit by the} 
Laundryowners National Association. | 

The moot question is, “Can a finished 
laundry service be profitably offered at 
20 Ib. for two dollars?” The answer 
to efficiently managed plants in large 
cities is yes; to all others, maybe. 





Sales Increased 


The discussion has centered around 
the experience of the Superior Laundry, 
of Boston, inventors of the service, who 
five years ago converted most of their 
damp wash and Thrift Bundle custom 
ers to the Budget Bundle, thereby in 
creasing their average sale from about 
$1.30 to $2.37 

The high minimum of 20 Ib. gets a 
favorable percentage of flatwork, which 
is highly profitable to produce at 10¢ 
a lb. Aside from underwear, which is 
pressed double with no hand ironing, a 
finished Budget Bundle is much the 
same in appearance as the de luxe fin 
ished service 






While the laundry association audit 
made at the Superior Laundry, does not 
show as much profit as the Prosperity 
survey, which was made one year before, 
the margin is still enough to prove that 
mass production is the answer to laundry 
problems | 
Profits, Wages High 

The operating profit is shown to be 
over 99% on sales. What the critics 
can’t laugh off is the unusually high 
wage of 40¢ an hour for inside em- 
ployees and $35 a weck for routemen 
The laundry is working two shifts of 
35 hours each weekly 

Open-minded laundryowners have 
not been so much interested in the net | 
profits earned by Superior Laundry as 
in the confirmation of the original analy- 
sis of the contents of an average Budget 
Bundle. Once this breakdown is known, 

most operators can intelligently set their 
own selling price 
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GENERAL €@ ELECTRIC 


ANNOMUNCES 


NEW LOW PRICES 
ON LARGER SIZED MAZDA LAMPS 


@ Down again go the prices on Mazpa lamps! Effective May 
Ist, General Electric makes the eighteenth major price reduction 
in lamps since 1921. 


I amps affected by this price reduction represent a large percent- 
age of all lamps used in offices, factories, schools, stores, libraries 
and working places in homes. 


Today with electricity costing less than ever before, MAzpa lamps 
made by General Electric offer another reduction in lighting 
costs. For example, the 300-watt Mazpa lamp now gives you 
13°) more light for the same amount of current. and its price is 
76° % less than in 1921. The mark @% is vour assurance of better 
lighting value ... Lamps so marked Stay Brighter Longer. General 
Electric Company, Nela Park, Cleveland, Ohio. 
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Foundry Industry Comes Back 
Equipment and merchandising practices are being 
modernized and new foundries are going up. Castings 
are in many cases replacing forgings. 


THe foundry industry is rapidly emerg- 
ing trom its depression shell 

Construction of new foundries, de- 
velopment of new technical processes, 
modernization of equipment, and a com- 
mendable advance in merchandising 
practices have given the industry new 
life and made the convention of the 
American Foundrymen’s Association 
during the past week in Detroit the 
busiest and most cheerful in years. 

While the art of making castings is 
one of the most ancient of industrial 
pursuits, much business has been lost to 
stampings and to welded steel. How- 
ever, thanks to the liberal use of alloys 
and to marked improvement in foundry 
technique, the producers of castings 
have not only held their own of late 
but have also invaded new markets. 
Much of this progress has been in the 
automotive field, where cast alloy iron 
and steel have replaced steel forgings 
and even aluminum. Perhaps the most 
spectacular example is Ford’s substitu 
tion of cast alloy-steel crankshafts for 
forged shafts. 


Cast Alloy Camshafts 


Another example is the development 
by the Campbell, Wyant & Cannon 
Foundry Co. of its cast alloy-iron cam- 
shafts, which are used as standard equip- 
ment by several automobile companies 
and will be more extensively used in 
1937 models 

Perhaps it is not so strange that the 
automobile industry, in view of its spec 
tacular comeback, should be the center 
of much of the foundry expansion and 
improvement. The first complete new 
foundry to be built since the early days 
of the depression is that of the Kelsey 
Hayes Wheel Corp. in Detroit. Put into 
operation late last year, it uses Brackels- 
berg type furnaces heated by pulverized 
coal in conjunction with an electric fur- 
nace to melt alloy iron and steel for 
brakes and wheel parts 

The Budd Wheel Co. at Detroit has 
just finished a gray iron foundry, where 
it will make its own castings. Ford has 
spent over $675,000 in equipping a cast 
alloy-steel department in its foundry at 
the Rouge plant. Pontiac has reopened 
its foundry after revamping it 

Buick has put its foundry through 
the modernization wringer. Packard is 
adding to the capacity of its department 
Dodge has improved its production 
methods so that more castings can be 
made in the same floor space 

Outside the automobile field, the out- 
standing construction is the new foun- 
dry of the Westinghouse Electric & Mfg. 


28 


Co. at East Pittsburgh, which is the last 
word in mechanization and is hailed by 
many foundry equipment manutacturers 
as “the industry's showplace.” 

Much of the growing use of castings 
is due to the development of electric 
furnaces. Iron melted in these furnaces 
has higher tensile strength than that 
produced in cupolas, and hence it makes 
stronger castings. 

The old type of foundry, where work 
was done on the basis of considerable 
guessing, can’t stand up under present- 
day competitive conditions. It is rapidly 
being succeeded by the foundry which 
is highly mechanized, in some cases 





international 
MODERN MAMMOTH — What at first 
glance seems to be a five-legged elephant 
is really a rough casting of a high-pressure 
steam turbine, just as it came from Gen- 
eral Electric's foundry. 


amounting to almost 1000. Sand han- 
dling, core making, conveying of hot 
metal and molds, molding, cleaning, 
and other operations are performed au- 
tomatically or semi-automatically. 

Precision workmanship has been so 
developed in some foundries that the 
tolerances allowed are almost as fine as 
those in the machine shop. This insures 
more accurate castings and reduces the 
amount of machining to be done. 

Heat treatment has been accorded 
more attention. In most foundries cast- 
ings are now put through furnaces in 
which temperatures are automatically 
controlled and in which heat treatment 
is done accurately. 

The time cycle in producing castings 
has been cut down. The most notable 
example is in malleable iron foundries. 
Not so long ago the annealing of mal- 





leable castings took five to ten days. To 
day the time ts much less 

The Michigan Malleable Iron Co., 
for example, has in operation a furna 
which reduces the annealing time by & 
to 16 hours. The company also mak 
castings to dimensional limits heretotor 
impossible, decreasing the machining 
work which follows. 

No less noteworthy than technical 
improvements in foundries has been the 
improvement of working conditions 
Foundries were formerly shunned by 
workmen, whenever possible, because 
of the dirt, dust, and smoke. Moder 
science is changing this situation. The 
Dodge Division of the Chrysler Corp 
has installed in its foundry an air-clean- 
ing system which handles 750,000 cu.ft. 
of air per minute. 


Watering Out the Dirt 


The dust and dirt are drawn through 
hoods and ducts to water, which picks 
up the dirty material and carries it 
through a dewatering process. The resi 
due is dumped into railroad cars and 
removed; the clean water goes back 
into the air-cleaning system. 

In the Ford foundry at Dearborn the 
molding department is housed in an ait 
conditioned room. The air is humidified 
in winter and dehumidified in summer 
every four minutes. 

When welded steel construction came 
into general use, many foundrymen de 
spairingly shook their heads. Steel cast 
ings, however, have benefited, because 
they are being used in critically stressed 
parts of welded assemblies. Whereas 
designers of welded assemblies formerly 
built them up from small parts, they 
now weld steel castings to rolled steel 
to form the assemblies. 

Despite the reawakening of the in 
dustry, everything isn’t beer and pretzels 
for the foundryman. Most of the new 
capacity and significant developments 
have been in so-called “captive” foun 
dries, which make castings for their own 
manufacturing organizations. Many job 
bing foundries haven't yet felt the thrill 
of rejuvenation. However, they are get 
ting an increasing amount of business 
from the machine-tool and refrigerator 
industries and from a score of others. 


Handicapped by Obsolescence 

The chief sufferers have been foun- 
dries selling to the heavy industries and 
to the railroad field. A large number 
of foundries are in need of new equip 
iment to replace obsolete machinery and 
to take care of increased production in 
the face of a real shortage of skilled 
men. 

One experienced observer of the com 
mercial foundry field gloomily remarks 
that foundries are “as ill-prepared to 
meet backed-up demands as they were 
to meet war service requirements in 
1914, Prolonged depression has left 
them incapable of serving customers.” 
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BURROUGHS TYPEWRITER 
ACCOUNTING MACHINE 


Writes check (or pay envelope), 
earnings record, employee's 
statement and payroll summary 
in one operation. Column selec- 
tion automatically controlled. 
All totals accumulated. This 
machine is only one of several 
models; payroll work is only 
one of the many jobs they do. 


Posts earnings records, auto- 
matically prints dates in proper 
columns, automatically sub- 
tracts deductions—caiculates 
net pay. Can also be used as a 
fast, practical adding-subtract- 
ing machine for all kinds of ac- 
counting work, Many styles and 
many models—all low in price. 


SIMPLIFIES 
PAYROLL ACCOUNTING 


and gives you the additional 


information required by the 


SOCIAL SECURITY 


















URROUGHS offers many 
B new and improved 
machines which not only 
supply the additional pay- 
roll information required 
by the Social Security Act, but also 
handle the entire payroll job with 
exceptional speed, ease and economy. 
It will pay you to investigate these new 
machines. Telephone the local Bur- 
roughs office, or send for the new pay- 
roll folder described in the coupon below. 





tive entries and suitable column headings. 
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BURROUGHS ADDING MACHINE COMPANY, 6135 SECOND BLVD., DETROIT, MICH 


Send me the new folder *‘Modern Payroll Methods,” illustrating complete payroll accounting methods, with 
typical forms for maintaining the information required by the Social Security Act. The forms show representa- 


_Address - a 


BURROUGHS CHECK-WRITING 
TYPEWRITER 


Writes payroll checks in units 
or in strips. Payroll summary 
completed in same operation. 
Fast and easy insertion and 
removal of checks. Can also be 
used as a typewriter for corre- 
spondence and general typing. 
Electric carriage eperation. 
Several models. 


BURROUGHS AUTOMATIC 
PAYROLL MACHINE 
Writes check (or pay envelope), 
employee's earnings statement, 
earnings record and payroll 
summary in one operation. Ac- 
cumulates all necessary totals, 
automatically ejects and stacks 
checks in order. Many models 
for payroll work, as well as for 
scores of other accounting jobs. 
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MOCKBA 


(MOSCOW) 
Where Asia meets Europe, the crossroads 
of the world. No European journey is 
complete without a visit to the new, 
ic Russia. M scow, Its capit il, can 


be reached fr 





m London by plane in 17 
hours; from Berlin in 10 hours; from Stock 


holm to Leningrad it takes 6! hours. Als 





train and steamer connections. 

Special conducted and in Jent tours, 
or a Soviet extension can easily be worked 
into your European itinerary. A special 


group under American Express leadership 
will leave New York July 14th on the 
NORMANDIE. Rates in Russia from $8 
Tourist to $15 a day First Class, all ex- 
penses included. 

“THE NEW SOVIET TRAVEL 
GUIDE BOOK” 


aries, descriptions, pictures, travel sugges- 


} 
containing sampie itiner- 


tions and unique full-page illustrated maps, 


will be sent you on request. 


AMERICAN EXPRESS 
TRAVEL SERVICE 
NEW YORK 


Representatives 


65 BROADWAY, 


“Intourist”’ 
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Furniture in the Blaek 


have record attendance. 
hibitors plan to keep plants operating on full time 


Midseason markets 


for months at least. 


RECORD attendance at the midseason 
| furniture markets, held at Chicago, 
Grand Rapids, and Jamestown this week, 
demonstrated that the industry has 
scrapped the red-ink pot and is operat- 
ing in the black.” 

Manufacturers exhibited new 
lines and improved old ones booked 
such heavy orders that many expect to 
keep their plants running on full time 
through the next few months and until 
the big summer shows, held in July, 
will again give production a boost with 
a new batch of orders 

At Chicago the rolling up of a new 
midseason record was not unexpected 
as even during the past holiday off- 
seasorr buyers kept coming in large num- 
bers. March, for example, piled up a 
new record with 1,102 buyers register- 


who 





ing. That's why T. Austin Finch, presi- 
dent of the Thomasville Chair Co. and 
chairman of the American Furniture 
Mart, predicted that this would be the 
most important midseason show ever 
held and cited the tremendous impetus 
of residential building and the forth 


|coming payment of the soldiers’ bonus 


| 
| ir 


as factors that would force dealers to 
come and buy. 

Dealers attending the Grand Rapids 
Furniture Exposition noted the largest 
number of new patterns ever displayed 
at a midseason event, while rooters for 
the Chicago and Jamestown shows simi- 
larly reported an extraordinary number 
and variety of new patterns as one of 
the features of exhibits there 


Shelves Are Bare 

A checkup with dealers as to present 
| stocks disclosed that most of them were 
sailing close to the wind, many report- 


ing stocks “very low” or stripped” and 


|some frankly stating that they are pass- 


ing up many good sales because they 
can't finance the heavy investment neces- 
Sary to Carry ee volume of warehouse 
stocks that public buying requires. This 
fact is switching some sales from inde- 


pendents to well financed department 


land chain stores. 


Furniture retailers located in Mid- 
western states were reported to be buy- 
ing more liberally than those from the 
East with some, hailing from Kansas, 
Western Texas, and other sections af- 
fected by the recent severe dry spell and 
dust storms buying quite conse rvatively, 
not knowing whether recent rains and 
future weather will improve the outlook 
for them 

Style observers all shows comment 
on the continuing drift toward modified 
modernistic designs, even among highly 


Ex- 


Many new patterns displayed. 


conservative makers of the Grand Rapi 
Furniture Guild. Some lines reflect the 
present popularity of streamlining, 
ticularly in large massive upholstered 
lounge and living 

Experienced observers agreed that the 
trend of demand toward better grades is 
continuing and pointed out that ne 
offerings in all markets were priced to 
strengthen that trend. For instance 
where certain staple upholstered num 
bers were not subjected to drastic design 
changes, finer grades of coverings are 
used, and some manufacturers who last 
year were using goods costing 50¢ and 
S¢ per yd. now are paying $2.00, $2.5 
up to $4.00 per yd. and say they 
having no trouble getting the necessari 
higher prices from dealers. In fact, « 
most lines of furniture all the dit 
ferent grades, prices are expected to 
work higher right along. 


Back at Old Stand 


Grand Rapids makers are particularly 
happy about the comeback to qualit 
goods because they have suffered pet 
haps more than any other group. At 
Grand Rapids oldtimers also welcome 
the reorganized Berkey & Gay Furnitu: 
Co. back in the fold which, aft 
nany gr -semy (including 


room prec es 


cr Ssec\y 
years of 
marriage to and « 
mons Co.), once more is doing busin 
at the old stand as an independent con 
cern. 

Manufacturers and_ dealers 

without exception admitted that for the 
first time in seven years they are making 
a little money. Some declared that they 
were not yet far enough removed from 
the red-ink stage to feel at ease but, hav- 
ing finished 1935 slightly ‘in the black” 
and 1936 rolling along as it is, they ex- 
pect to be back on a safe foundation by 
the end of the year. 
4 Many manufacturers 
analysis of the present 
furniture industry presented to members 
of the National Association of Furniture 
Manufacturers by Dr. A. P. Haake, the 
managing director, at the recent semi- 
annual convention 

Dr. Haake found that for the first 
time since 1928 the furniture industry 
as a whole made a profit, to be exact it 
made 1.38% profit on its 1935 sales. 
Compared with losses ranging from 1% 
to over 20% in each of the intervening 
years, that is considered to be real prog- 
ress 

The report shows also that during the 
depression approximately 1,200 manu- 
facturers ceased activity leaving only 
about 1,800 or 60% of the previous 


livorce from the Si 


almost 


discussed the 


status of the 
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3,000 to divide present business and | 
where in 1929 the industry had 116 
makers boasting more than $1,000,000 
sales per year, there are now less than 
i0 in that class 

It is pointed out that those drastic re- 
ductions in the number and size of 
manufacturers helped to make it possi- 
ble for the remaining concerns to ‘go 
into black’’ last year, despite the fact 
that total sales of the industry in 1935 
were only 38% of the 1929 peak 

Constructive factors in the industry 
realize that several major problems are 
pressing for solution 

For instance, surpluses and capital re- 
serves have been depleted to a point 
where many manufacturers are unable to 
handle the business properly, and profits 
still are too small to help them gain 
ground quickly. They admit that tech- 
Sheol the industry “is behind the 
parade” and must modernize machinery 
and production technique in order to cut 
costs and boost profits. They recognize 
also that the industry has antiquated 
sales methods, that due to the traditional 
use of independent commission agents 
or brokers, the manufacturers are too 
far removed from their customers, ‘‘do 
not get the feel’ of their market, do not 
control the sales effort upon which they 
depend for orders. 





Wood on Steel 


New type of furniture, using 
old and new materials, wins 
favor at Merchandise Mart. 


OLD-TIMERS in the furniture business, 
who have not taken kindly to the in 
vasion of the field by steel and alumi- 
num products, have found a desirable 
compromise in the exhibit of the George 
J. Pike Co. at Chicago's colossal Mer- 
chandise Mart where an increasing num- 
ber of furniture manufacturers are now 
exhibiting 

The new line of Georgepike furni- 
ture is built up under the recently pa- 
tented ‘Steelwood’’ process by which 
thin layers of genuine wood veneer are 
applied under heavy pressure to a steel 
core. The resulting unit has all the ap- 
pearance of wood, is said to be ex- 
tremely strong, and will not chip. 

It is claimed that ‘Steelwood” per- 
mits savings up to 259% in the actual 
cost of production of identical pieces 
when compared with straight wood, and 
many units can be designed for knock- 
down shipment and final assembly at 
destination, thereby effecting material 
savings in freight charges. 


Incidentally the management of the | 
Merchandise Mart just announced that | 
of the 3,240,000 feet of rentable floor | 


space 829 is now rented and that new 
leases are being made at a rate which 


will soon make that percentage break | 


through the 90% mark. 
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This Was a Business Man’s Utopia 


A SPECULATIVE VENTURE THAT COULDN'T FAIL! 


Recently while the depression gloom 
still hung heavy inthe busine-s world, 
anenterprising manulacturer bought 
the patent rights to an interesting 
labor saving device for certain farm 
machinery. He formed a company, 
bought his tools, dies and equipment, 
and began production. The venture 
was profitable from the start. His 
friends complimented his courage in 
embarking on such a speculative ven- 
ture in these times. 

Courageous, yes, but that wasn't all 
of the story. Before he did anything 
else he came to us. Was his patent 
sound? Did his device infringe upon 
any other? We didn’t know but we 
found out, because that is the busi- 
ness of National Patent Corporation. 

First, patent attorneys, acceptable 
to the manufacturer and to us, were 
retained. They conducted a rigid and 


thorough investigation, Their opin 
ion was that the device was safe and 
the patent sound, and that the manu 
facturer could go ahead with his 
plans We backed up thei Opinion 
by ente rime mteo a SLOO000 contract 
guarantecing the manufacturer that 
amount of protection if we were 
wrong. All he risked was the initial 
legal fee for investigation. It was in 
deed the speculative venture that 
couldn't fail! 

National Patent ¢ orporation is a 
service organization for the preven 
tion of unnecessary patent litigation 
It does not sell, own ot promote pat 
ents and has no affiliation with patent 
attorneys. It merely guarantees the 
legal opinions of these attorneys. 
Its service covers the whole field 
of patent litigation and its fees are 
reasonable. 


We cordially invite manufacturers, attorneys, business men and others interested to 


write for booklet describing our service. Ask for Bulletin X2. No obliganon, of course 


NATIONAL PATENT CORPORATION 


FOUNDED 1926 
135 SOUTH LA SALLE STREET, CHICAGO 


90 WEST STREET, NEW YORK 
The Only Company in the Country Offering Guaranteed 


Protection Against Patent Litigation 
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STRENGTH OF } 


A life 


separ MPs! = MAY be long 


or very brief 


In either extreme dollar needs will arise. You 


can cover both these hazards in a single contract. 


MAY WE SHOW YOU 
WHAT WE HAVE DEVISED ? 


THE PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 


EDWARD D. DUFFIELD, PRESIDENT 


HOME OFFICE, NEWARK, N. J 

















Passing the Buck on Price Bill 


Senate approval of Patman-Robinson measures does 


not make final enactment sure. 


House will pass a 


hodge-podge bill and send it to conference. 


IN Dallas this week the United States 
Wholesale Grocers Association had 
plenty to cheer about, for last week the 
Senate passed the Patman-Robinson anti 
price-discrimination bill, which the small 
wholesale grocers in the U.S.W.G.A. 
have fought and bled for in the past 
two years 

Another way of taking cognizance of 
the Senate’s action is to say that last 
week the Senate passed the buck on the 
Patman bill. For virtually any amend 
ment that any senator had to offer was 
obligingly incorporated in the draft of 
the measure which was sent to the 
House. 


Anybody’s Guess 


What the House will decide to do with 
it when it finally forces its way to the 
floor, after action on the relief bill is 


antee of smooth sailing when the bill 
returns for a final O. K. Betting still 
runs a little better than even against 
final enactment, though manufacturers 
and mass distributors are plenty wor- 
ried. 

One amendment offered by Sen. Van- 
denberg and included in the Senate 
draft last week alleviates some of their 
alarm. That amendment provides that 
the price discrimination provisions of 
the bill shall not apply ‘where such 
commodities are sold to further manu- 
facture and in the production of a new 
product to be sold to the public."” Man- 
ufacturers hope that amendment will 
stick for it would restrict the bill to re- 
tail business and exempt industrial pro 
duction from unnecessary interference 


Chains and mail order houses see 
another possible loophole for their 


vate brands, and they have conte: 
right along that passage of the meas 
would force a marked accentuation 
their private branding activity 
Inclusion of a definite exemption 
perishables and for goods aftected 
changed market conditions is also 
couraging. Finally, manufacturers 
mend the amendment which wi 
make the bill's prohibitions apply 
purchasers who knowingly accept a ps 
concession as well as on sellers 


Worried by Amendment 


Acceptance of the entire Borah-V 
Nuys measure as an amendment to t 
Patman bill is puzzling. If it wer 
be accepted as the complete pic 
legislation and all Patman provisions 
leted, chains and manufacturers wo 
be pleased, but they are worried 
only its penalty features (a $5,000 fir 
Or a year’s imprisonment) be kept 
added to the Patman bill which hereto- 
fore has had no such provision 








completed, is anybody's guess, but the lhi Bi . h 
likelhood is that the representatives Se Ing to Irming am 
will follow similar tactics, add pro 
visions from their own Patman-Utter 
back measure not now included in the 
Senate draft, and send the potpourri to 
conference. Whether the resultant 
measure, if and when it comes along, 
will get final approval from both houses Ir your market lies in the Southeastern 
depends in part on the calendar, in part block of states, you'll want to add the tion manager and manufacturer of 
on the date, and in large measure on the Department of Commerce analysis of sumer lines in particular, has the nis 
President who up to now has refused to the Birmingham, Ala., market to your city breakdown of significant infor 
commit himself one way or the other, previous record of Columbia, S. C. tion to guide him in both the mer 
cespite heavy pressure from Mr. Pat- (BW’—Sep28'35,p38). They are strik- dising and production of his prod 
man and his confreres. Certainly, the ingly similar in their income distribution When data on Racine, Wis., was cov 
Senate’s action in passing the measure (BW —Mar28’'36,p27), it was fe 
last week without roll call and with only ship of certain durable consumer goods that nine cities would be all that o 
be expected, since funds were runni 


Alabama city is ninth whose income distribution and 
consumer habits are reported on by government. 
Large Negro population is important factor. 


With Birmingham, the sales pro: 


and in their ownership or lack of owner- 


cne dissent cannot be taken as a guar- and services. 








USE OF CONSUMER GOODS BY INCOME CLASSES 















WCOME ¢ q INCOME ¢ \HCOME ¢, 
ck | las t r <e As 
Se 45 ot Ne 
2 OR MORE 
\ San _— 2 TUBS 
OR MORE 
OTHER ~~, OTHER _—— | 2Tues » 
ine } t OR MORE —¥ 
CENTRAL & GAS ; S 1Tus oR © 
HEATING o o & 
To—& SHOWER nwo TuB 
PLANTS aX cewTear \ STOVES NO AU x aod x 1TyB oR 
STOVES HEATING \ COAL 2 OR MORE _-- — 6 
PLANTS §\ fh. Ord AUTOS Zruss. & 
ad) » % Na “o, Na No, C 
Ove incomt © Oe income © e incomt © Le incom® 
TYPE OF HEATING FUEL USED FOR AUTOMOBILES INSTALLED BATHTUBS 
APPARATUS HEATING OR SHOWERS 














WHERE TO EXPECT SALES—Family income distribution in the use of central heating plants, 64% used coal for heating. 
nine cities (Austin, Texas: Portland, Me.; Fargo, N. D.; Co- 32% lacked a car, and only 4% were without a bath tub or 
lumbia, 8. C.: Salt Lake City, Utah; Trenton, N. J.: San Diego, shower facilities. In the top bracket, $3,000 and up, there are 
Cal.: Racine, Wis.: and Birmingham, Ala.) affected the use of only 6% of families. But here 71° used central heating sy- 
tems, a smaller proportion, 53%, used coal for heating, only 
were without bath tub 





four consumer goods this way in 1933. The survey shows that 
51.1% of families had incomes below $1.000 and only 29° of 14% lacked an automobile, and only 1‘ 
or shower facilities. Differences in climate and racial composi- 
tion alter the setup in individual cities, so that sales managers 
and manufacturers should be sure to study each of the cities 
in turn for specific guidance. 


these possessed central heating plants, 75° used coal for heat- 
ing. 67% had no automobile, and 29% were without a bath tub 
or shower facilities. In the next income group, between $1,000 
and $3,000, there are 42.9% of families; 51% of these enjoyed 
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Temporary plank flooring abolished 
Floor forms done away with. Delays inci- 
dental to pouring concrete eliminated 
No waiting for concrete to set. Once 
laid, the Robertson Floor immediately 
provides a solid platform where trades 
men may go to work instanUy, where 
materials may be stacked. 








Stronger than ordinary constr 


Can support greater load Yet far 
more compact, far lighter in weiel 
Consequently, the Hobertson Steel Ploc 
greathy reduces dead weight k t 
only in floor areas, but in all supporting 
structural steel That mea ! 


tial dollar savings in 


Every cellular steel beam a protected wire raceway of generous 
capacity! Floor completely available for every present or future elec- 


trical need 


The unique electrical facilities of the Robertson Floor 
prolong your building's profitable life, retarding obsolescence 


Sie how the ROBERTSON STEEL FLOOR SYSTEM 
saves you money! 


Send Coupon for Complete Information 


HE Robertson Steel Floor System is 
the result of concentrated study of floor 
construction. It is not only more practical 
and efficient than ordinary construction 
it definitely saves you money, no 
matter what type of building you own or 
plan to build. 
Suppose you are building a tenant-type 
structure. The Robertson Floor speeds up 


ROBE 


STEEL 
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FLOOR 


building erection so much . . . 20°, to 30% 

. . .that you get quicker occupancy, extra 
weeks or months of revenue. And the floor’s 
amazing electrical advantages extend your 
building's profitable life indefinitely, pre- 
venting obsolescence. 

The Robertson Floor brings equal savings 
to the industrial plant. You get a stronger, 
lighter weight floor, more quickly installed. 


RTSON 


. © 27 £8 


You start manufacturing operations sooner 
You can shift old electrical machinery,or add 
new, more quickly and economically. 

Modernization? The Robertson Floor is 
ideal for it! Remodeling goes forward in 
record time. The jobis clean and dry. Keg 
ular operations in other parts of the building 
continue as usual, saving you money 

No matter what type of building you ar 
interested in, find out what the Robertson 
System has to offer you. Send the coupon 
. for full information 


below ; today 


H. HH. Robertson Company 
2001 Grant Bldg., Pittsburgh, Pa 

Please send me, without obligation 
your booklet on the Robertson Steel Floor 
System entitled “New Life for Buildings.” 
Name 
Address 


City State 














issuance of the 


announced 


short. With the cur- 
rent report, it that 
nine additional city analyses will become 
ivailable, thus providing a much better 
national picture. These will be Burling 


1S 


ton, Vt Casper, Wyo. - Des Moines: 
Eric, Pa.; Frederick, Md.; Lansing, 
Mich.; Paducah, Ky.; Portland, Ore., 


and Oklahoma City. 

In Birmingham, as in Columbia, the 
presence of a substantial Negro popula 
tion, who fall predominantly within the 
low income brackets, tends to pitch the 
entire city to a lower income and con- 
suming level. Fully 97% of Negro 
families and 46% of white families fell 
below the $1,000 income level in 1933. 
Combining both whites and Negroes, 
we find that 62% of Birmingham fami- 
lies fell below the $1,000 mark against 
61% in Columbia. Only 12% 
ceeded in getting above the $2,000 a 
year level. 

Housing: 72% of families in 
one-family houses; 19% in two-family 
houses. Among the well-to-do ($7,000 
and over), 23% lived in apartment 
houses. 

Rent: Ranges from $89 annually to 
$710, depending on the income group 


Suc- 


live 


reporting 

Construction Materials: 86% 
wooden houses, but as income increases 
an increasing preference for 


live in 


there 1s 


brick. 
Heating Apparatus: Being a South- 


ern city, Birmingham has less need for 
central heating systems than North- 
ern cities have. About half the Birming- 
ham homes are heated with fireplaces, 
26% with heating stoves, and the rest 
have some form of central furnace. 
Nearly all the upper 1% of families 
have central heating systems 

Heating Fuels: Birmingham being in 
the heart of a coal mining district, it is 
not surprising to find coal used by 96% 
of the families. 

Cooking Fuel: Gas is used by 57%, 
electricity by 1%, and the rest pre- 
sumably use coal. 

Lighting Fuel: Because nearly a third 
of the Negro families do not use elec- 
tricity for lighting purposes, Birming- 
ham as a whole rates only a 79% mar- 
ket. Unwired homes are heavy kerosene 
consumers. 

Bathtubs or Showers: Of the nine 
cities surveyed, Birmingham has the 
second largest proportion of families 
without installed bathing facilities— 


32%. Columbia headed the list with 
10%. 
Mechanical Refrigeration: More 


than 82% of families get along without 
this luxury. In the upper-income 
brackets only 15% have not been sold. 
Automobiles: Another luxury com- 
modity that more income would bring 
down into common use. Over 61% of 
Birmingham families lack a car; only a 
few have more than one . 
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KOPPERS AND THE Communications INDUSTRY 
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} 
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Large quantities of Koppers chemicals go into 
the manufacture of synthetic resins which are 
used in telephones, switches, insulation and 
other equipment in the telephone, telegraph 
Koppers materials are 
used also as solvents for paints and coatings and 
as saturants for jute used in cables. Koppers 
Roofing, Waterproofing and Dampproofing ma- 
terials are widely used in the construction and 
maintenance of buildings and other structures. 


and radio industries 








Koppers Creosote is used for preservation of 


poles and other lumber. 


KOPPERS PRODUCTS CO. 
PENNSYLVANIA 


PITTSBURGH, 


2. Roof- 


1. Tarmac for Roads 
ing Materials 3. Waterproofing 
Materials 4. Bituminous Paints 
5. Creosote for Wood Preserva- 
tion 6. Light Oils 7. Tar Acids 
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Sears’ Flood Rules 


Heavy losses averted by special 
orders to store managers a 


month before flood. 


ALTHOUGH Sears, Roebuck & Co 
year celebrates its 50th birthday as 
mail order house, its chain 7 
stores is less than 10 years old, but t! 
foresightedness of its management pre 
vented thousands of dollars of dama 
during the recent flood epidemic 

On Feb. 22, a month before lar; 
Eastern areas were unexpectedly 
devastatingly flooded, the store 
agers received special instructions cor 
cerning floods. As floods actually b 
gan to threaten, the managers carefull; 
studied the 16 paragraphs of instru 
tions. 

They read, for example, that the 
early accumulation of sandbags an 
lumber at strategic points was advisabl« 
that they were authorized to rent ten 
porary selling or warehouse space; that 
freight cars might be used where con 
venient sidings facilitated loading and 
their removal to safe places; that one 
person in each store should be assigned 
to move cash registers and other busi 
ness machines out of the danger zon 
and that each department head should 
be held responsible for safe remov 
and storing of the merchandise in 
department. 

Acting on_ these 
managers of 17 Sears stores, in Mair 
Maryland, Massachusetts, New York 
Ohio, Pennsylvania, and West Virgit 
not only prevented heavy losses but gay 

practically unint 


or ret 


instructions tl 


Sears’ customers 


rupted service 


Story of Ad Budgets 


It’s told in survey by 287 na- 


tional advertisers. Proprietary 
medicines lead. 
How much money they spent in rela 


tion to total net sales, where they spent 


it and how they determined the amount 


—that’s what 287 national advertise: 
in 25 different industries tell in th 
new survey of national advertising 


budgets for 1934-1935, published this 
week by the Association of National Ad 
vertisers. No significant 
indicated in the proportion of total sales 


+} 


changes at 


receipts invested in advertising by 
various industries, compared with sin 
ilar percentage figures quoted in tl 
A.N.A.’s 1 Proprieta 
medicines with a typical average invest 
ment of 33.78 cents for advertising out 
of every sales dollar, continued to lead 
the field by about the same margin as 
in 1933. Drugs and toilet articles were 
second with a percentage of 27.65, and 
soft beverages were third with a mark 
15.23%. 


; 
45 study 


of 
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New Products | 


New things, new designs, new 
packages, new manufacturing 
and marketing methods. 





, 
In asking further information on 
new products or submitting data on 
mewer ones, address Business Week's 
Chicago offices—520 N. Michigan Ave. 








AMERICAN BALL MILL Co. announces 
a new Abco boltless lined ball mill as 
having positive, double action grated 
discharge, positive control of pulp den- 
sity, self-aligning SKF bearings and_| 
ability to handle circulating loads up to| 
1,800 per cent. 


BRUNS METAL-LITE AWNINGS, INC., | 
offer unique non-rusting permanent 
awnings made of either copper or alu- 
minum. They fit snugly against the| 
window giving a louvre effect, permit 
full ventilation and complete privacy, 

| 





and diffuse but do not cut off light. 
Their adjustment and up or down oper- 
ation is by crank, operated like the| 
window of an automobile; they fold al-| 
most out of sight when not in use. 

| 
SyNcro Devices, INc., advertises a 
bench-type power saw as operated by a 
self-contained magnetic power unit, pro- 
ducing 7,200 cutting strokes per min- 
ute, and recommends it for fine scroll 
work on wood, leather, building mate-| 
rial, thin metals, veneers, etc. It works| 
on 60-cycle AC current only and weighs | 
19 Ib. 


A NEW patented flame control is sup- | 
plied with the Cory restaurant coffee 
brewer, made by Glass Coffee Brewer 
Corp. It eliminates guess work in set- | 
ting the heater and provides separate 
position for keeping coffee at proper | 
serving temperature. 
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Countless Products are Made Better and More 
Economically with “Product-ized’ Strip Steel 


®’Product-ized” strip steel means 
Acme Superstrip. The reason is 
that Acme Superstrip is produced 
each time to meet the specific 
needs of the specific product. 





Some products require a partic- 
ularly fine surface —in others, 
deep or difficult drawing is the 
problem. Often it is a combina- 
tion of several requirements. 














@ Electric refrigerator part manufactured from 


So well has Acme Superstrip met Jow-carbon Acme Hot Rolled Superstrip. This 
the needs of important manus 7" cisecprecnhettindant 
facturers in many different 

fields, that the preference for 
this “product-ized” strip steel is 
mounting steadily. 





Let us send you a copy of the 
booklet, “Batting ‘Em Out,” de- 
scribing many interesting uses 
of Acme Superstrip. ACME STEEL 
COMPANY, General Offices,  ¢ gecmciilo bumper quard—mede from cold 
Chicago. Branches and Sales 112i the sides. The finish of the completed 
Offices in Principal Cities. 











part must be suitable for chrome plating. 













HOT ROLLED + COLD ROLLED GALVANIZED + STAINLESS 


( 


cr ree ee ee ee eee ee eS ee SC eS ee Se ee eS SS SS SS SS SS SS SS eee n 
: ACME STEEL COMPANY, 2828 Archer Avenue, Chicago ; 
} Send me a copy of the booklet, “Batting ‘Em Out.” ' 
i 

: Name i 
! ' 
) Firm ' 
! ' 
| Street ! 
! i 
| City State i 
iS. . SS ee ee ee sl. LL DD pee — 
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The Bonus Money 


| June 15 is date when nearly two billions in cash and 


Coming 


| eashable bonds will be issued. Most will be spent; 


some purchases already made. 


BEGINNING June 15, the federal gov- Non-continental American posses 
ernment will pour into circulation sions, and foreign countries, will also 
| $1,900,000,000 of hot money—hot be- share in the outgo. There are 53,000 
cause it will burn holes in the pockets bonus holders outside the United States, 
of 3} million veterans who presumably entitled to $47,000,000. Assuming half 
will spend it. of that amount is unencumbered, ther 
Only $100,000,000 of the bonus will be $23,500,000 of bonus-made 
money will be cash, but the rest will be American money floating about in 
as good as cash, because it will consist Alaska, Canada, Panama, South Amer 
of bonds convertible into dollars at any ica, Europe, Africa, and other parts of 
postoffice. Congress was very careful the globe. 
about that. 
| Although business will get a definite 


| 






























































boost from this windfall in veterans’ 
purchasing power, the country as 2 | Where Bonus Will Flow 
whole will be burdened with an equiva- ‘ 
lent markup in the national debt—to be Approximate 
| paid whenever the money can be raised. No. of Veterans * {mount 
Entitled to Likely to Be 
| About Half Borrowed State Bonus Received 
Actually, the total adjusted service Alabama 51,273 $23,166,400 
saennt : — Arizona 10,812 5,727,300 
| 000,000, but veterans have borrowed on ff Arius. 42994 | 19.843300 
| @ Broadening its door-to- , , . " ae | California 203,536 106,860,200 
ad Hecti d deli them, and the loans and accumulated Colorado 33,799 16,493,400 
_— —o rd interest have pared the sum which will — 43,635 23,082,700 
y € 
service, Erie now not only | },- spendable. Roundly speaking, about a: aa Pc 
calls for your shipment and | 5007, has already been converted into Florida. . 40,700 19.307.200 
delivers it quickly and safely, | cash, so that the amount available per Georgia 58,594 27,242,200 
but collects your invoice as | veteran is figured at $492 to the aver- ~ ae Ran oa ao 
. | 2 7 »257 1,848,300 
well. The Erie assumes full | age $983 certificate. Sedlene 93.870 45.386 a 
responsibility, does the A wide variety of industry has and lowa 78,151 35,603,600 
entire job, Both shipping | Will be affected favorably—especially Kansas 56,546 26,844,700 
| . ; , od 
i luring the normally somnolent summer fj Kentucky 62.838 29,168,300 
and collection details are | ‘ d BW ee 30 I | Louisiana $4,426 24,213,800 
simplified. mont 1S ( —Jan ad ps ). In an- | Maine 21,200 10,343,800 
; . ticipation of their collections veterans [|] Maryland 47,697 23,890,200 
This C.0.D.serviceonL-CL. | have been buying automobiles, refrigera- | Massachusetts. 134,604 70,682,200 
freight is another example | tors radios, and other things and have |} Michigan 133,975 66,127,300 
of thesavings Erie makes for b . ne } a Retailers hav Minnesota 83,654 40,661,600 
. — een renovating homes. Retailers have | Mississippi 37,029 16,692,800 
its shippers. It’s anothercon- | been considerate in making it easy for | Missouri 110,636 51,988,600 
venience added to the on- | the bonuseers to spend the money be- ff} ware ~—- 8,835,700 
. . » . » 3 3 . - | Nebraska 39,614 19,393,400 
time, dependable handling | fore they get it. Even so, the largest eer 3366 1.406.900 
of freight which has made part—at least a billion “1S probably still NewHampshire 12,143 6,202,900 
the Erie the yardstick of ship- to go into active circulation. New Jersey 115,934 59,822,900 
- . New Mexico 10,050 4,822,500 
ping. On your next order, | Some Will Save New York 377,211 190,779,700 
call an Erie representative. Possibly half bill ‘ill ™ No. Carolina 63,299 29,761,400 
ossibly a halt billion will not be |) No. Dakots 15,965 7,479,600 
cashed. Veterans who restrain them- Ohio 180,674 90,596,900 
selves will receive 3% simple interest [| Oklahoma 67,093 30,777,300 
: | Oregon 35,858 17,950,100 
I 5 
on bonds held to maturity, June 15, J) poe ania 959.905 wah nade 
1945. Which, in these days of low in- ]} Rhode Island. 20,278 10,497,300 
terest rates, is an inducement to the Jf} So. Carolina 34,969 16,216,300 
thrifty. So. Dakota 22,425 10,061,400 | 
J 2 " 57,790 27,731,600 
The effects of the distribution will |} Tees - — 
- : | Texas.. 149,95 74,359,600 
be widespread. New York, Pennsyl- |} utah 14,084 6,808,200 
vania, Illinois, California, and Texas, in |} Vermont 8,078 4,282,900 :| 
. : Y ~ | Vi i ,866 31,328,900 ES 
» order named, will receive the largest |} Vitsinia 61,8 , 
the orc ; ee , 8 | Washington. 56,604 29,389,000 ' 
amounts, because they have the largest ]! wi. virginia 42.816 19,978,400 
. numbers of veterans. Wisconsin 86,098 40,096,800 | 
The accompanying tabulation shows Wyoming 11,023 5,517,900 hi 
‘re the money will go and how many 
4 (ROAD . ve Swill ae it But these is thi: FEMt....-«-+-n ROD Si Peanrnee 
> Q > Ss 7 
— oe i. nan losade di *Based on 50% of adjusted service certifi- : 
reservation—since advances a ready dog- cates in force Dec. 31, 1935. Generally speak- 
ear some of the cash, an adjustment has ing, veterans have borrowed half the face 
been made to take into account only that value of their bonus 
TIMTTILETLLE Try part estimated to be “free.” = : ( 
BUSINESS WEEK j 
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Moving Vans’ Plan 


168 members of Allied Van 
Lines may centralize all their 
operations. 


{IGHLY pleased with increased receipts 
{ more favorable operating conditions 
ide possible by the new Motor Car- 
+ Act. officers of the Allied Van 
nes, world’s largest furniture moving 
stem, are studying a new plan of mo 
rized transportation. Instead of its 

resent system of 468 individual van 

perators directed by district offices, the 

w plan contemplates one large fleet of 
ceieteslians owned and operated by 
embers as a single unit 


Relay for Trailers 
A trailer, under the proposed plan, 
ould be loaded at point of origin and 
thereafter relayed along its route by va- 
tractors in a manner not unlike 
railroad transportation. All profits of 
the operating company would be re- 
turned to individual members in lieu of 
commissions on surrendered business. 
The principal reason for Allied Van 
Lines is the fact that member firms are 
practically guaranteed return loads after 
making a trip to a distant city. Unless 
a van can pick up a return load without 
lay, chances for profit are slim 
"Allied Van Lines owns no trucking 
equipment but exercises absolute control 
over all vans under its contracts. All 
loads must be registered through a dis- 
trict office whose job is to find a return 
load for the member. Thus, if a mem- 


mous 


railroad freight charges average 25% 
higher than vans, whose time is usu- 
ally much faster Regular highway 


freight trucks are not ordinarily 
equipped to. handle furniture move- 
ments. That just about gives the mov- 
ing business to the vans exclusively. 


Appliance Sales Up 


First quarter shows spectacular 
increases for the leaders. Strong 
promotion this year. 


ELECTRICAL household appliance sales | 


are making history this year. All the | 
important appliances show heavy in-| 
creases over last year's volume. Clothes 


manufacturers set an all time 
record in March with total shipments 


washer 





which was 31,020) 
1935 


of 152,624 machines, 
more than in March, 

The increase in clothes washer sales 
for the first quarter was 249%. Ironing 
machines were up 619% for the 
period, refrigerators 32%, and vacuum 
cleaners 21%. Electric range sales have | 
jumped 62.59% and electric water heat- | 
ers 47% up to the end of March due to| 
the increased activities of the power 
companies in promoting these heavy cur- 
rent consuming appliances, in the effort 


same 


to increase their domestic load. Last 
year dealers sold about 46% of the 
ranges and 32% of the water heat-! 
a eae ae 


ber in New York reported that he was | 
about to send one of his own vans to! 


St. Louis, the district office has the priv- 

ge of giving that load to a van re- 
turning to St. Louis. The New York 
firm would be then paid, through the 
district office, a commission equal to, if 
not in excess of its normal profit for the 
trip 


Each Pays Percentage 
A.V.L. 


To finance operation of each 


member is billed with a percentage of 
uS gross revenue. An ample insurance 
fund is maintained to reimburse the 


membership and its customers against 
iny loss occasioned by default of an 
gent in proper settlement of accounts. 
Financial rating of each applicant for 
membership in A.V.L. is given serious 
sideration. About 60% of the re- 
sponsible firms engaged in furniture 


moving belong to A.V.L. One must 
belong to National Furniture Ware- 


housemen’s Association, the parent or- 
ganization, for at least one year before 
being eligible for membership in A.V.L 


Right now member firms of A.V.L. 
scem to be sitting in the golden 
hair. Railroads long ago ceased to 
be serious competitors in moving | 
musehold furniture; crating and ter- 
minal transporting expense makes! 
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to answer the questions that come 


labor policies 
wage problems 
cost control 
waste elimination 


THIS MAN 





HE’S THE MAN ON THE STREET—looking 
for the place to buy your product—catch his 
eye with a colorful ING-RICH Porcelain 
Enamel Sign at the vital point-of-sale used 
by many of the nation’s most successful 
manufacturers—guaranteed not to fade or 
crack in any weather for 10 years. 


Write for booklet '‘Fadeless Publicity.” 





INGRAM-RICHARDSON 


MANUFACTURING CO. 
BEAVER FALLS, PENNA 


Helping foremen 


to them 
day in and day out, on 


economics 

human relations 
collective bargaining 
unemployment 
old-age security 


insurance 


BETTER FOREMANSHIP 


BOOK presenting, in a practical, simpl juestion 

A Book of Practical 4 and-answer way, the principles of foremanshiy a h 

Questions and Answers must apply to meet new conditions m industry which 

Presenting Effective have been rapidly developing The book embodies a new 

Management Methods approach to the foremanship problem in that it ties in 

for Today's Foremen directly with the new responsibilities of supervisors that 

have grown out of the aftermath of NRA, the Social 

by GLENN GARDINER Security Act and the National Labor Disputes Act Also 
Executive Forstma: Waster takes cognizance of the new emphasis upon collect 

Com pat Ze a ‘Presisent bargaining and group action of workers; gives the fore 


323 pages, 5} x 8, $2.50 





Just Published 
See it 10 days on approval 


Send this coupon 


man a point of view from which to approach his problems 
in the light of these Treats of the new 
ways yf handling old foremanship functions; devotes a 
number of chapters to what every foreman should know 
thinking Question-and 


effective information in 


new conditions 


about today’s economic inswer 


plan permits the 
pithy and 


presentation of 


direct, lefinitely usable form 
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When Radio Sets 
Tarn on the Heat 


Radio sets in general — midget radio re- 
ceivers in particular—develop relatively 
high internal temperatures. And to keep 
the set performing, condensers must be 
built to perform steadily and dependably 
“with the heat turned on.” 


Mallory Dry Electrolytic Condensers have 
made notable records in assuring steady 
verformance for midget sets. No wonder! 


allory condensers are subject to oven tests | 
far more severe than a year’s steady service | 


in the field. 


— Which is simply one of many reasons 
why Mallory radio parts are recognized 
universally as leaders in the field. 


P. R. MALLORY & CO., Inc. 


INDIANAPOLIS INDIANA 
Cable Address—Pelmalio 


ALLORY 


M 


PARTS FOR RADIO, ELECTRICAL, 
AUTOMOTIVE AND INDUSTRIAL FIELDS 











GET MORE BUSINESS 
— Use Post-Card Ads! — 


and address the 
on a simple little 


Now you can dlustrate, print 
cards yourself—ell operations 
machine called the 


ELLIOTT CARDVERTISER 







Uncle Sam furnishes the penny 
postal cards you have no cuts 
to buy or type to set. Businesses of 
all kinds—RKetallers, Manufacturers, 


Wholesalers—are rapidly 
ing big results from post- 
card messages sent to 
customers and prospects 
Cardvertiser models from 
$60 to $150 Write on 
business stationery and 
receive sample cards your 


line — 
THE ELLIOTT COMPANY 
Albany 8t. Cambridge. 


Mass. 


NOW!! 


AN ACCURATE AND 
COMPLETE RECORD OF 
BUSINESS HISTORY IN 
THE MAKING. 


Write for— 

1935 BOUND VOLUMES 
of 
BUSINESS WEEK 
SPECIALLY PRICED AT 


$10.00 FOR THE TWO VOLUMES 
(26 ISSUES EACH) 
Address— 
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330 West 42nd St. 
NEW YORK, N. Y. 
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ers. Their participation in this market 
is increasing rapidly. 

Domestic stoker sales showed an in- 
crease of 105% for the first three 
months of this year. Oil burners jumped 
nearly 669% for the same period over 
last year’s volume. Other domestic 
equipment is also moving ahead with 
this more active market. 

Sales promotion has been highly spe- 
cialized this year. Elaborate prepara- 
| tions have been made by the manufac- 
turers to stimulate the purchase of elec- 
trical appliances for “Mother’s Day.” 
“June Bride” advertising will be ex- 
ceptionally heavy. April was featured 
by the power companies as “Electrical 
Housekeeping Month,” on a program 
sponsored by the Edison Electric In- 
stitute. 


Organized Efforts 

Organized activities of local coopera- 
tive associations in the larger cities are 
playing a growing part in appliance pro- 
motion. The Electric Institute of Wash- 
ington has just published an elaborate 
statement of its record and activities 
which are typical. They embrace a 
permanent exhibit, seasonal promotion, 
educational advertising, display win- 
dows, cooking schools, lighting demon- 
strations, home economics classes, sales- 
men’s courses, and trade coordination. 
| The institute is supported by the local 
power company, wholesalers and dealers 
and by national manufacturers of elec- 
| trical equipment. 


Red Tape and MOP 


| Sample of railroad reorganiza- 
tion under Section 77 cited as 
proof of new law’s delays. 


| 
| 








FEDERAL bankruptcy laws were amended 
in 1933 to speed up railroad reorgani- 
zations and a substantial number of im- 
portant systems have availed themselves 
of the supposedly more flexible rules, 
but not a single major railroad has so 
far completed Section 77 revamping. 
Furthermore, in the opinion of leaders 
in the Missouri Pacific reorganization— 
a more or less typical instance which 
has dragged along for nearly three years 
—the delays are far from ended. 
| In the case of the “Mop” only two 
| plans are pending, the points of dis- 
agreement are clearly defined, and the 
dispute has been brought along to the 
point where the Interstate Commerce 
Commission is holding hearings on the 
two proposals. ‘How much longer?” 
you inquire, and you're met with groans. 
The fact is that most, if not all, 
parties to the Missouri Pacific reorgani- 
zation are convinced that the old equity 
bankruptcy laws were vastly more expe- 
ditious than Section 77; delays, they say, 
were fewer and red tape materially less. 
Says a spokesman for one class of 














More First-Quarter 
Earnings 


——- —— 
c om pany 1936 1935 
(In Thousands) Ci 


Beneficial Industrial 


Loan $1,388 $1,277 s 
Bethlehem Steel 603 d607 
Briggs Mig 2,503 3,247 
Cities Service 3,094 1,853 
Coca-Colat . 2,660 2,106 


Commonwealth & 








Southern 3,303 2,714 
Consolidation Coal 305 620 5 
Crosley Radio 688 315 118 
Curtiss-Wright . 310 di97 
General Cigar 328 324 
General Telephone 314 237 
Hershey Chocolate 1,219 1,507 19 
International Bus. | 

Mach. . osce BADD 1,772 | 
International Ce- | 

ment 4608 116 305 
Kelvinator . ~e+ 632 357 
Kimberly Clark 354 271 
Loew's , . 3,222 2,344 
Marshall Field. a9 d443 . 

| Maytag TT a 569 

| MonsantoChemical 1,033 925 11 
National Steel » ane 3,368 
Niagara Hudson 1,704 1,685 
Packard ‘ 1,248 41,210 
Phillips Petroleum 3,156 1,542 104. 
OF ow 1,287 1,618 20.5 
Revere Copper & 

Brass a 390 39.8 
Standard Brands.. 3,794 2,984 27.1 
S. O. of California 2,953 4,891 — 39.6 
Sterling Products. 2,707 2,529 7 
United Gas Im- 

provement . 7,425 7,903 —6.1 
d—Deficit. tLoss to Profit. *Loss reduced 
tAfter dividends on Class A stock 

Business WV 








PILING UP—These bring Bu 
ness Week's compilation of first quart: 
earnings (BW —May2°36,p.26) up to 

companies which show a gain of 31.9 
the corresponding period of la 
313 industrials 42.9 


year. 
while 37 utilities declined 2.0%. 


reports 


above 
advanced 


securities: “If all concerned could 

down in this room tonight and ag 
on a single plan (imagine us doing 
it probably would take a year, may! 
18 months, to put the reorganizat 
through under Section 77 First 

ICC would have to approve it; ti 
security holders would have to estab! 
ownership; depositories would have 
be named; assents of two-thirds of 

classes of creditors are required, a 
then the court must assent. All tl 
would cost perhaps $1,000,000.’ 

In equity proceedings prior to 1935 
the parties tried to get together on t! 
worth of the property. If they couldn't 
agree the creditors foreclosed and t! 
court set the upset price. Not a short 
or simple process but speedy by contrast 
the Mop security holders are convinced 

As things stand the plans submitted 
are (1) that of the old management 
and (2) that of the so-called Stedman 
committee (acting for the first and re 
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nding 5% bonds and composed | 
rgely of representatives of institutional 
vestors) The Stedman committee ts 
record as saying that neither the pre 
cred mor common stocks have either 
esent or prospective value. The debtor 
speaking more or less for the con-| 
sling Van Sweringen interests ) would | 
disturb the stocks whereas the} 
tedman plan has the effect of wiping | 


| 


em out 


slight Difference in Plans 

The two groups are not far apart on 
e amount of fixed interest bonds for| 
1¢ new set-up. However, the Van Swer- 
gen plan seeks $310,233,284 of con- 
ngent interest debt and the Stedman} 
roposal is for only $178,311,000. | 
Moreover, the Stedman group would 
capitalize back interest in stock whereas 
the management would pay in various 
securities. The Stedman group hopes! 
that legality of the Kansas City terminal 
deal and of the contested stock pur- 
chases of 1930 and 1931 will be left 
to the courts—where they are now pend 
ing—and not brought up in the ICC 


hearings which will be resumed on 
| 


>2 


ne <5 


New Taxes Abroad 


Several countries issue budgets: 
most propose higher taxes of 
various kinds. 


WitHouT fanfare and apparently with- | 
out much internal controversy, Germany | 
nd the Soviet Union recently passed 
itional budgets for the coming fiscal 
ar 

Russia has revealed most of the de- 
tails of the new budget, but Germany 
felt it sufficient to announce to the 
public that a new budget had been pre-| 
pared by the government 

Four other big countries have started 
out to prepare budgets for next year 
and because they still ask popularly 





elected representatives to vote on tax 
measures and government expenditures, 
their problems are in the news 
Japan May Have to Wait 

Britain, Canada, and the United 
States know what the preliminary tax 


proposals are Japan Is speculating on 


the tax program of the new government 
but may not hear the actual schedules 
now under preparation by the Finance 
Ministry until the Diet meets in regular 
session next fall 

Three of the governments are turning 
to the tax on individual incomes as a 
means of raising additional revenue. 
The British are proposing a 24% in- 
crease in the rate of taxing incomes. 
Canada is raising the rate on a sliding 
scale basis. So are the Japanese, but 
only from 24% to 5%. The Japanese 
will make up in part for the smallness 
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Mazda Lamps are now 















offered at the lowest prices 


in history. 


Reductions average 20% on 
the most popular sized lamps 
for selling and manufactur- 
ing, and for sight-saving in 
the home. Now, more than 
ever, everyone can afford 
Better Light— Better Sight. 
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DOES THE 
“GRIM REAPER” 


exact toll from 


YOUR TRACINGS? 


@ Among the most valuable assets a manufacturer 


possesses are product designs embodied in the form 
of tracings. But what happens to those tracings in 
the file? If made on ordinary vellum tracing paper, 
they soon turn yellow, rapidly losing their ability 
to make clear reproductions. Often, such tracings 
crack or split in handling . . . or literally “go to 
pieces in the files.” 

Vellux and Frenchvel are two vellum tracing 
papers that assure absolute permanence for your 
valuable tracings. They never turn yellow. They 
do not crack or split. They have no unpleasant 
“vellum odor.” Prints made on these papers as 
long ago as 1920 are still as fast printing as those 
made yesterday! 

Vellux and Frenchvel are identical, except that 
Vellux has a smooth surface and Frenchvel has 
slightly more “tooth.” They cost no more than 
ordinary vellums. Mail the coupon today for a 
FREE working sample. 


BRUNING 


Stucé Leading the field today in 
1897 sensitized papers, reproduction 
processes, drawing material and 
‘ . drafting room equipment. 
woe 
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of the increase by boosting the tax on 
inheritances. 

Like the United States, the Japanese 
are turning to profits ol corporations as 
a source of government revenue. Tokyo 
has been taxing business profits 3, 
wants now to lift this to 4%. Camada 
proposes to lift the corporation income 
tax rate from 133% to 15% 

Britain's excise tax on tea has been 
boosted 50%. President Roosevelt wants 
to levy similar taxes on a wider variety 
| of products than were covered by the 
| invalidated processing taxes; but Con- 
gress, according to indications, will 
probably not agree 

Canada and Japan have turned to the 
| sales tax for a new source of revenue 
The Canadians propose to boost the 


Paris (Business Week Bureau) - In 
spite of Berlin newspaper headlines that 
the Left victory in the French general 
elections is ““Moscow’s Triumph,” France 
is taking the outcome calmly. The fu 
ture of the franc is in question, but this 
currency crisis has been developing for 
a long time. The radical victory can do 
nothing but precipitate something which 
has been inevitable. 


Radicalism to Be Tempered 

More than 70 Communists will sit in 
the new Chamber of Deputies when it 
convenes on June 1, in comparison with 
10 in the retiring Chamber. But the 
Communists, even with the support of 
their most nearly sympathetic supporters 

-the Socialists—cannot govern without 
considerable backing from the Radical 
Socialists. These, in spite of their name, 
are France’s ‘“‘liberals.” Frenchmen 
know that they will temper radicalism 
in the new government as they have 
always done in the past. 

What is not generally realized abroad 
is that France, in this election, voted 
against the ineffectiveness of recent gov- 
ernments rather than in support of radi- 
calism. Lines were drawn for a show- 
down on the question of Fascism. The 
country as a whole decided that it pre- 
ferred to risk its fate with the Left— 
against Fascism. 





Mild Reform Probable 


The future is still uncertain. Of the 
618 members of the Chamber of Depu- 
ties, about 375 are representatives of the 
Communist, Socialist, or Radical Social- 
ist parties which, under the common 
platform of the Common Front, cam- 
paigned together and won a majority in 





the Chamber. Few Frenchmen have con- 





sales tax from 6% to 8%. Japar 
increase its consumption taxes or 
lected items. The Japanese expe 
liquor tax to be boosted 20% S 
taxes may go up an equal amount, 
the sales tax on textile items 

boosted probably 10%. The 

ment has warned that there will bx 
items on the taxable list, probabl 
matches, 


cluding gasoline, and 
articles 

There are other miscellaneous tay 
Britain, like the United States, will 
into the gasoline tax income for 
than road building and repair 
But, in all cases, major revenue in 
will come from increased sales taxes 
boosts of the levies on individual 
corporation incomes 


France Takes Election Calmly 


Mild reform program is expected from new govern- 
ment. Currency crisis continues to develop. Power 
of Bank of France may be curbed. 


fidence that they will continue to | 
their differences for long. A mild 
form program is the most that 1s « 
pected from them. 

Here are a few of the reform m« 
ures which French business expects t 
new government will attempt to leg 
late in the next few months: 

New governmental economics 
new taxes so as to balance the budg 
This may include higher income tax 
in the upper brackets and larger est 


taxes. 
Legislation bringing business un 
the control of the government. T1 


will probably include regulation of s 
curity trading and corporate practi 
very much as has been done in Brita: 
and the United States. 


One Good Break 


Support of the League of Nations 
the backbone of foreign policy. Sin 
the League is virtually dead, this wi 
mean closer cooperation with the Britis 
in plans for collective security. It 1s 
doubtful if there will be any pressur 
against Italy. Fortunately for the new 
government, the Italian crisis has fairly 
well passed. 

Reform of the Bank of France. This 
is the most important issue before th 
new government. It is tied with the 
currency situation. The new govern 
ment will stand or fall on its handling 
of this problem. Best guess in most 
capitals now is that the franc will be 
devalued following a gradual clamping 
down of restrictions on the export of 
gold and capital. Reform of the Bank 
of France, restricting the power of th 
private directors, and increasing the 
voice of the government in the forming 
of policies will be tackled at once 
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Business Abroad 


British boom causes acute steel shortage. 


Mussolini's 


victory is clouded by need for immediate credits. 
Canada boosts trade with new tariff cuts. 


RELIEF was written across the faces of government officials in London, Paris, 
and a half dozen smaller capitals when Italian troops finally marched into Addis 


Ababa and Mussolini announced that his colonial campaign was finished 


Serious 


problems are ahead but Mussolini's need for credit, and a fear that he will soon 
need allies to deal firmly with Germany in Austria are expected to curb any fur- 


ther immediate ambitions. London is 
more likely to provide the loan than 
Paris, in spite of recent tensions, but the 
British will drive as hard a bargain as 
possible, and the French will come to 
the rescue in a pinch. 


France Hoards 


Paris almost pushed Mussolini out of 
the limelight as public hoarding, which 
mounted rapidly after the Left victory 
in the general election, threatened to 
develop into a panic which would force 
the government to restrict the exodus 
of gold and foreign exchange. The 
crisis has not passed. The public is 
sufficiently jittery to be frightened into 
a panic by a good loud sneeze, and no 
one is ready to prevent it with any 
strong program, or to speed it with de- 
cisive action. 

There is no improvement in the out- 
look in Spain. Almost everyone expects 
Germany to make a thrust at Czechoslo- 
vakia or Austria before the year is over. 
The first movement of troops in Europe 
will set off the Russo-Japanese tinder- 
box. 

In the midst of these uncertainties, 
Washington revealed the results of last 
year’s business transactions with the rest 
of the world. Highlights: 

Foreign capital, frightened by threats 
of devaluation in the remaining gold 
standard countries, and by the proba- 
bility of war, and encouraged by the 
improved investment outlook here, 
poured into the country. The net in- 
flow was $1,741,000,000. 

As usual, exports of merchandise 
were larger than imports—by $234,- 
000,000. 

Foreigners took $87,000,000 more 
out of the country in dividends and in- 
terest on investments than they paid 
Americans for similar purposes. 


Tourists Spend More 


American tourists spent $393,000,000 
in other countries ($191,000,000 in 
Canada), but foreign visitors to this 
country partially counteracted this by 
spending $129,000,000 while viewing 
Radio City, Coney Island, Niagara Falls, 
and Golden Gate Park. 

For the first time since Washington 
has kept the record, immigrant remit- 
tances fell below $100,000,000. _ Italy 
suffered most in this decline, the total 
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Wide Werld 


BASIS OF VICTORY — Italian roads 
brought about the victory in Ethiopia; 
without them the mechanized army could 
not have advanced. This is a typical ex- 
ample of the thoroughness with which the 
colonizers are building highways: after 
grading, a heavy layer of crushed rock is 
laid, to bear the weight of modern traffic 
in peace or war. 


flow from the United States dropping 
from $46,000,000 in 1929 to a bare 
$9,000,000 last year. 


Canada 


What Canada’s new tariff 
changes mean to United States 
and British business. 


Orrawa—Finance Minister Charles 
Dunning’s May day budget definitely 
backs the new government's policy of 
lowering trade barriers and promoting 
consumer interest. 

British and United States manufac- 
turers in several lines are given easier 
access to the Canadian market as from 
May 1 (BW —A>pr25’36,p39). Lower 
prices on these lines of manufactures, 
whether imported or made in Canada, 
are expected to result. Canadian indus- 
tries thus exposed to greater outside 
competition face the necessity of making 
readjustments. Some anticipate more or 
less serious affect on earnings. 

The boost in the sales tax from 6% 
to 8% modifies the benefit to consumers 


but will give the nationa 


anticipated additional $23,000,000 in 
revenue 

Customs duties are 
tariff items, raised on only 12. Imports 
from the United States are affected by 
reductions in 74 items, by increases in 
10. Imports from British countries ar 
there ar 


| treasury an 


lowered in 104 


made easier under 87 items 


no increases in British preterence taritts 


Who Will Benefit 

Principal commodities affected by 
downward revision of the intermediat« 
taritt (applying to the United States) 
are: farm implements now 73° (for 
merly 1236 under Canada—United 
States treaty; 25% prior to treaty) 
tomobiles now 174% in all price classes 
(formerly 174%, . 
treaty; 20%, 30%, 40% prior to 
treaty) gasoline, now i¢ per gal. (for 
merly 23% 
ously) ; cotton and artificial silk wear 
ing apparel reduced 50%. Certain ma 
chinery used in manufacture of automo 


224%, 30° under 


‘ 


under treaty, 2}°7 previ 


( 


biles and parts is allowed 99° draw 
back of duty, most of this machin 
now being dutiable at 350). Duties on 
automobile parts imported by Canad 
manufacturers using Canadian cont 


of at least 600% are lowered 


Cheaper Gasoline 


Reductions on 
gasoline, and to some extent on a 


mainly in response to 


farm impicments, 


mobiles, are 
western demand 


Countervailing duties, introduced by 
Dunning in 1930, abolished the sa 
year by the incoming Conservative gov 
ernment, and now restored, are cal 


lated to apply to certain imports from 
the United States. They cover eggs, 
potatoes, and cut flowers 

Great Britain benefits extensively in 
enlargement of Canada's preference 
tariff, including extension of the free 
list. Dunning’s aim is to implement the 
spirit of the 1932 Empire agreement 
while leaving something to bargain with 
in negotiations for revision of the pact. 
Specific duties are removed from British 
cotton and artificial silk yarns and 
fabrics. 

To make certain that the benefit will 
be passed on to the consumer, specifi 
duties are also removed from British 
cotton and rayon wearing apparel 
and are cut in half on such apparel un- 
der the intermediate tariff. British ma- 
chinery duties are changed from 15% 
to free, and duties are lowered from 
15% to 10% on a considerable range 
of other British manufactures 


What Britain Gains 

A “basket item” covering unenumer- 
ated articles of iron and steel previously 
carrying 159% British preference are 
now free. 

In these concessions Dunning sought 
to restore the original spirit of the 
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British preference and improve the trad 
ing position of British manufacturers in 
the Canadian market. He stated nego- 
tiations for pact revision would soon get 
under way. Ireland gets lower duty on 
stout and certain wine, Australia on 
raisins, Rhodesia on Oriental type 
tobaccos. 


Spending for Recovery 


Minister Dunning is not seeking a 
budget balance this year, but he will 
reduce the deficit. He was in the red 
$162,000,000 for the fiscal year ended 
Mar. 31, including the railway deficit, 
unemplo-ment relief, and other extraor- 
dinary charges He budgets for a 
deficit of about $100,000,000 this year. 
He asks only $29,000,000 from in- 
creased tax levies—$23,000,000 from 
jumping the sales tax from 6% to 8%; 
$6,000,000 from boosting the corpora- 
tion income tax from 134% to 15%, 
or where returns of associated companies 
are consolidated from 15% to 17%. 
Personal income tax rates are not 
changed. Mining companies are ex- 
empted from corporation income tax for 
3 years after coming into production. 

Automobiles are chiefly affected by 
changes in the excise tax. Previous rates 
were 5% and 10% according to price. 
These are replaced by a flat rate of 5% 
on all cars priced above $650 to a 
maximum tax of $250. This is designed 
to compensate for lowered tariff pro- 
tection. 


Sop to Publishers 


Demand of Canadian publishers for 
compensation for removal of duty on 
American magazines is met by exemp- 
tion of paper and ink from the sales tax, 
with a 50% drawback of duty on im- 
ported paper, and free entry of plates 
and inserts. 

Business concern about the effect of 
the budget is chiefly in connection with 
the farm implement, gasoline refining, 
and clothing industries. Canadian farm 
implement manufacturers have been 
struggling under previous protection, 
now reduced almost to the vanishing 
point as a concession to western agri- 
culture. The oil companies are uncer- 
tain of the effect of the cut in gasoline 
duty. Some companies have made 
preparations to close refineries and im- 
port gasoline if they cannot carry on as 
at present. Imperial Oil, largely owned 
by Standard Oil, has the largest share 
of the business. 


Ford Approves Change 


Ford of Canada hails budget changes 
affecting automobiles as a long-term 
benefit. With the duty now the same in 
all price classes, prices of more expen- 
sive cars should come down. Ford and 
other makers of low-priced cars will 
benefit by lower rates of duty on parts 
where total content is at least 60% of 
Empire origin. Cut in duties on cotton 





ind rayon clothing should encourage 
imports from United States and Britain. 


Latin America 


Tourist influx brings prosper- 
ity to Havana. Germans have 
competitive advantage in Latin 
American markets. 


THE maiden flight of the Hindenburg 
and the Normandie’s first voyage this 
season have stirred fresh interest in 
tourism. Cuba, which suffered a loss of 
tourists during the disorders a few years 
ago, is once more attracting tourists in 
volume. During the first three months 
of this year, 56,363 visitors called at Ha- 
vana. This compares with 24,729 in the 
same period last year, and with only 
20,923 in 1934. Tourist expenditures 
are stimulating business in the Cuban 
capital, and the prospects for the sum- 
mer tourist season are good. 

The Cuban government will cooper- 
ate with commercial interests in Oriente 
province which are planning to reor- 
ganize the manganese industry. New 
machinery and equipment to modernize 
the mines will be allowed into the coun- 
try duty-free. 


Brazil Is Building 

In spite of disturbing political devel- 
opments and the rumors that Brazil will 
embark eventually on a more radical leg- 
islative program including nationaliza- 
tion of the country’s banks, business ts 
good. Building is active in both Sao 
Paulo and Rio de Janeiro. Apartment 
houses make up the largest number of 
new contracts, but recently there have 
been a number of permits issued for the 
construction of new office buildings. 

Peru has joined the group of Latin 
American countries which is considering 
advanced social legislation. A bill has 
been introduced at Lima to introduce 
compulsory social insurance. As written 
now, the bill provides insurance against 
sickness, maternity, invalidity, old age, 
and death for all persons under 70 ha- 
bitually employed whose annual wage 
does not exceed 3,000 gold soles. Em- 
ployers and the insured carry the major 
burden of the contributions to the insur- 
ance fund, but the government will also 
contribute. 


Chile Favored 


A new trade treaty has just been made 
between Ecuador and Chile which is ex- 
pected to injure American exports of 
flour and lard to Ecuador. An increase 
on Apr. 8 in import duties on passenger 
cars and buses is also influencing trade 
with the United States adversely. 

German trade gains in two Latin 
American countries are noted this week. 
In Chile, large sales of nitrate and copper 
have provided an abundance of German 
marks which give German goods a com- 
petitive advantage in the Chilean market. 





Germany is supplying the bulk of ¢ 
construction materials for Costa Ri 
building boom due to the working of t 
same system of placing orders with co 
tries which buy Costa Rican goods. G 
man marks, acquired at advantag: 
rates, are being spent for German mat 
rials which, with this discount advanta; 
are cheaper than other foreign goods 


Germany 


Mussolini victory upsets Ger- 
man hopes. Berlin extends ex 
port subsidy, with importer- 
providing fresh revenue. 


BERLIN ( Wireless )—Germany views t! 
Italian victory in Ethiopia with mix 
feelings. The reappearance of 
strengthened and possibly arrogar 
Mussolini in Europe frustrates Berlin 
aspirations in Austria, enhances his val 
as an ally for France, and might lea 
to restoration of the Stresa front. I: 
any case, the settlement of the strugg! 
in Africa will work in the favor of tl 
British and the French in the comi: 
negotiations with Berlin over the Rhin 
land move 

These developments abroad, and tl! 
uncertainties concerning home policix 
following the appointment of Genera 
Goering as Dr. Schacht’s superior, 
count for the weakness of 
rices. There has been no letup 
roll activity. 


security 


Schacht Still Dictates 

Usually well-informed leaders do not 
expect Dr. Schacht’s economic policic 
to be greatly changed. They know that 
Schacht and Goering are friendly, and 
that Goering has supported the ‘‘con 
servative” plans of the former economi 
dictator. They look rather for an ex 
tension of economy measures and reg 
ulations from government departments 
to “other organizations’ which hav 
failed to economize and so have hin 
dered the effective working of the 
Schacht program. 

Further evidence of this development 
appeared this week when it was voted 
to continue for another year the Schacht 
export subsidy scheme. One new feature 
was the plan to force importers, as well 
as exporters, to contribute to the subsidy 
fund. They will be assessed 200,000 
000 marks and an effort will be made to 
force farmers to contribute an equal 
amount. 


Great Britain 


Industry is unable to fill rush 
of new orders. Rearmament 
progresses slowly. Government 
prestige falls on Italian victory. 


LONDON (Cable)—Mussolini’s victory 


has been received calmly in London 
Markets are steady, but there is an under 











2 
5 
Ly 
f 








42 


BUSINESS WEEK 




















More French Trade 


The new trade agreement with 
France, signed May 6, will particu- 
larly help farmers and manufacturers 
of certain kinds of machinery not 
competitive with French output. 
Though details are not released by 
the State Department, it is evident 
that some satisfactory arrangement 
has been made covering the can- 
tankerous question of fluctuating 
French quotas and sudden tariff 
changes. France was our fourth 
largest market last year, bought 
$117,000,000 worth of American 
goods. Of the 13 new reciprocal 
trade pacts already negotiated by 
Secretary Hull, only the Canadian 
agreement covers a larger volume of 
business. 











current of uncertainty due to the fear 
that Italy will turn arrogant and cause 
trouble over Britain's pressure for sanc 
tions and concentration of the fleet in 
the Mediterranean. 

The prestige of the Baldwin govern- 
ment has been further weakened by the 
Italian success, and there is a fresh de 
mand for rearmament and a firm national 
government to Carry out a vigorous pro- 
gram. 

Criticism of the cabinet for its failure 
to realize the true perspective of rearma 
ment is mounting. Neville Chamberlain 
with his small reserve of £20,000,000 
is contrasted with Germany's spenders 
who are said to have paid more than 
£800,000,000 on rearming in a country 
where labor is either cheap or free. . 

The pretense that the small reservation 
in the budget is going to give Britain 
omparable arms—is going to give her 
an air force as strong as that within strik 
ing distance, which was Baldwin's pledge 

is found shallow. 

Even the organized Labor party is now 
clamoring for arms adequate to equip 


Britain for her share in the work of 
lective security 

Home still booming. Re 
tail sales are running nearly 8% ahead 
of last year. Profits are mounting. The 
annual report of the Ministry of Labor 
declares that last year was without parallel 
in the history of industrial recovery 
More people were employed than at any 
time during the 12 years that records 
have been kept. 

Industrial activity the 
point where British industries are unable 
to fill orders promptly. Machine shops 
are unable to turn out lathes as fast as 
they are needed in the automobile and 
aircraft industries. Iron and steel mills 
are far behind on orders. Lead 
complain that it is difficult to get raw 
material owing to heavy { 
mand In the Shefheld area, railv 
material departments report the best 
first-quarter on record. They are well 
booked for the home trade, and South 
Africa is a strong buyer 


(Ui 


affairs arc 


has reached 


users 


German « 


C 


Electric traction shops are also busy 
I 


with home business supplemented by 
heavy buying from South Africa and 


Although all iron and 
for ex] 


South America 
steel areas are preparing iNsior 
it will be many 


can be filled 


months before th 


France 


Business awaits 
nouncement from 
government on June 1. 


policy 
new 


Left 


Paris (Wireless )—The worst of the re 
cent currency flurry has passed in Paris 
but the public is still skeptical of the abil 
ity of the government to keep the fran 
on gold for any length of time 
francs are selling at a discount 

Though an etfort will be made to 
avoid any emergency 


| orw ird 


neasures such as 
a gold and foreign exchange export en 
bargo at least until the new government 
++] 
LeGis 


takes over the reins in June, there is | 


L’AVANT GARDE—Posters (right) selected by Miroir du Monde (Paris) as outstand 


ing in the year’s advertising: 
the United States: 


MAY 9, 1936 


The two novelty 
advertisements between the rails at crowded suburban stations, and 
a sandwich man who carries a Neon sign. 


notes (below) have not vet reached 


Photographs courtesy Miroir du Monde. 





confidence and hoarding continues 
valuation ts certainly expected within th 
control of capital ex 


Ultumat deva 


next six months 


ports almost any time 


uation is likely to be somewhere betw 
20% and 30%, depending on the way 
it is done, when it 1s necessary, and 
political atmosphere Much depends on 
the ability of the new government to 
handle the matter firmly and th to 
inspire confidence 
The country ts accepting il 

prospect of a Lett government So 
ists will lead tl veri ent vith ¢ 
support ol Radical-Socialists and ¢ 


munists 


The Communists, how 
not have a representative in t 
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TODAY’S MARKETS 


AND TOMORROW’S PROFITS 
© 


With a market which has been subjected to un- 
usual influences the investor naturally questions 
the future of many stocks. Successful selection of 
issues most likely to advance demands shrewd 
judgment. Weekly, Moody's Stock Survey gives 
investors definite recommendations on what to 
buy, sell and exchange as well as sound guidance 
on profitable investment policy. 


Yearly subscription $100, includes consultation 
with Moody’s Staff on individual problems. 


Specimen copy with current recommendations sent on 
request. Ask for Bulletin X-5. 


Moopy’s INVESTORS SERVICE 


65 BROADWAY 


NEW YORK CITY 
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SEC on Busted Cities 
Report urges easier bankruptcy. 
blames protective committees. 


Mosice, Ala., has the 
of being the first U. S. 
default on bonds—1839. 
of years, Detroit, Chicago, and Phila- 
delphia joined the ranks. Then came 
the Civil War and the deluge. 

Following Appomattox, _ self-inten- 
tioned Yankees, carrying carpetbags, 
decided to resurrect the South. They 
did so by taking control of local gov- 
ernments and selling bonds—right and 
left. The period from 1860 through 
1900 was rich with defaults. 

From 1901 through 1929, there was 
comparative peace and quiet on the mu- 
nicipal front. Business was improving; 
land values were rising; taxes were more 
or less collectible; defaults were few 
and far between. Then depression put 
local governments on the front pages. 
Detroit, Chicago, and even grandiose 
New York had trouble, though New 
York managed to escape the stigma of 
an actual default through well-timed 
bank loans (institutions were so tied up 
with N.Y.C. bonds that they could not 
allow the municipality's credit to break). 

But, for the most part, the municipal 
debt disease has infected special areas 
Florida for one, New Jersey for another. 
Cause: Realty booms. And today, some 
2,000 local governments have creditors 
on their necks, and $2,000,000,000 out 
of $19,000,000,000 municipal obliga- 
tions are in default 

Which is the occasion for an elabo- 
rate report of the Securities and Ex- 
change Commission on municipal in- 


dubious honor 
municipality to 
In the course 
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debtedness and the part protective com- 
mittees play in it. According to the 
report, financial houses, which originally 
floated a community's bonds (and 


therefore have a secular interest rather 
than a fiduciary one) dominate these 
protective committees. Which is true 

But in larger situations, such as D. 
troit, the banking groups effected sensi- 
ble compositions, creditors were satisfied, 
and for the most part financial integrity 
was preserved. There are cases, how 
ever, in which municipal bond houses 
make more out of the settlement than 
the creditors. Bankers, through pro 
tective committees, gain a stranglehold 
over (a) the creditors, because they ob 
tain deposits of bonds, and (b) the 
municipality, because if mew financing, 
is to be done, they presumably will do it 

In May, 1934, Congress passed the 
National Municipal Debt Readjustment 
Act to correct this. It provided that a 
local government could go to a federal 
court (like a corporation under Section 
77B of the bankruptcy act) to achieve 
a composition with its creditors. 

But the SEC does not consider that 
creditors or municipalities are sufficiently 
protected and declares: 

That the bankruptcy law, as it 
relates to municipalities, should be 
amended to permit local governments to 
file under the act without getting th 
consent of creditors. 

2. That the personnel and practices 
of protective committees in municipal 
readjustments should be regulated 





STOCK TRENDS BY MAJOR GROUPS 


Average price of stocks as of the first of the month 
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Money and the Markets 


Scrambled news helps scramble trading sentiment, 


with public interest low and professionals marking 


time, 


Persistent complaints surround Regulation U. 


THE speculative community insisted upon peering beyond the end of its collective 
nose this week and what it saw was too complicated for ready comprehension. Mix 

a stew with an astrological tax for its base, France's Leftist swing and gold losses 
for major ingredients and spice well with margin moanings; then stir in some very 
satisfactory business, a couple of nice dividends and plenty of credit and the result 
is enough to put the wise boys high on the fence. 


The main complaint by bull and bear 
cows alike is that the market is so 
hin that its day-to-day swings can't 
pell a trend. Trading this week was 
described as almost wholly professional ; 
it was mervous and it was indecisive. 
Rallying tendencies predominated, but 
they failed to accumulate sufficient mo- 
mentum in security markets to indicate 

uch more than that a modest recov- 
ery was in order after the precipitate 
slump of late April. 


Light Trade Bothers Brokers 


That slump made Wall Street feel 
sad enough, but qualified observers were 
willing to admit that a rise which runs 
for a year must bring readjustment. 
What really hurt the brokers was the 
drying up of public interest. Total 
transactions have hovered around the 
lowest levels of the last eleven months. 
This, in turn, has brought a flop in the 
price of New York Stock Exchange seats 
to $100,000, the lowest since $99,000 
was paid on June 21 last year and far 
off the 1936 high of $174,000 on Feb- 
ruary 19, 

There have been a lot of blue notes, 
too, in the margin tangle. The broker- 
age fraternity has been forced to take 
Federal Reserve Regulation U but it 
hasn't been made to like it. The per- 


sistent complaint is that the customer 
can borrow 45% 


on stocks bought and 








the broker can borrow 609%, leaving a 
cushion that is too small for practical 
purposes. True, the stock exchange will 
allow brokers to carry the customer 
down below the velvet of that cushion, 
but that would cost the brokers money. 
They say, moreover, that it gives the big, 
wealthy houses all the advantage in com- 
peting for commission business. 

Regulation U went into effect on May 
1 and brokers’ borrowings at the banks 
thereafter were ‘new’ loans which had 
to have 167% collateral. The natural 
thing to do, then, was to sign up 
the banks before May 1 for a lot more 
money than there is any indication will be 
needed for stock market purposes in the 
next few months. Thus the New York 
exchange reports that “Street” (stock ex- 
change collateral) loans on May 1 had 
soared $67,056,718 to a total of $1,- 
063,950,736 compared with $996,894,- 
018 a month earlier. 


Loans Up As Prices Dip 


It is quite true that a rise of $72,- 
573,474 was recorded in March, but 
that was in a persistently strong market. 
The April gain in loans came in the 
face of melting prices during the last 
half of the month. 

As a result of this margin situation 
which it finds so distasteful, Wall Street 
has settled down to serious carping. One 
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of the big flaws picked is with regard 
to short selling which the Federal Re- 


while the 
Then there 
or will be 


serve rules permit at 10% 
longs have to put up 55% 

is the wail that banks are 
charging higher interest on “old” loans 
than ‘new’ because the broker gets 
away with so much less collateral on the 


former than the latter Furthermore, 
critics claim, the Federal Reserve has 
actually put into force “maintenance 


margins” which were not supposed to 
go into effect until July of next year 
There were so many complaints that 
Stock Exchange President Charles R 
Gay and a group of his top men went 
down to Washington to see, so the story 
goes, if the Federal Reserve or SEC 
wouldn't do something about it, please! 
No announcement 
delegation’s success at 
in the capital 


was made as to the 


the conferences 


Europeans Buy Stocks 


Sentiment marketwise might have 
been even less happy than it was had 
it not been for a full-fledged flight of 
capital from Europe this week. Whuilk 


the result of the French elections broke 


the Paris Bourse and contributed to 
fears here (Premier Albert Sarraut's 
ministry seems sure to fall and the Left 


may insist on devaluation of the franc) 
gold was pouring out of France 
European money was on the buying sid: 
of American stock markets. In the ag 
gregate, fleecing capital probably did 
more on this side to put stocks up than 
the Communist gains did to put them 
down 

The general characteristics of 

light trading and small gains 
typified other markets. Bonds took on 
a more cheerful tone but turnover was 
far below normal. Investment dealers 
welcomed the sharp drop in new finan 
ing after two months of record totals, 
and started to clean out remnants of is 
sues which have been a little sticky. The 


and 


stocks 


also 
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CASH for 


ACCOUNTS 


the day yo¥ 
ship 


How MANY of your cus- 

tomerstakethirty orsixty 
days to pay you? And what 
can you do about it? 

You don’t have to wait for 
that money. You can dis- 
count your receivables... 
do a cash business. . . take 
advantage of cash discounts 
on your own bills payable 

. . increase your profits. 

Many big business organ- 
izations are regular users of 
our smart, modern service. 
Without red tape, without 
sacrificing control of your 
affairs in the slightest degree, 
you, too, can profitably turn 
book accounts into ready 
cash, 

Let us tell you how. Send 
the coupon for our booklet 
“FINANCING YOUR 
BUSINESS’’. Or, to save 
time, let one of our repre- 
sentatives call. No obligation 
or expense. All transactions 
absolutely confidential. 
Write today. 


~~ o” 
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COMMERCIAL 
CREDIT COMPANY 


COMMERCIAL BANKERS 
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| First National Bank Blidg., Baltimore 
{ Continental Ill. Bank Bldg., Chicago 
| 100 East 42nd Street, New York City 
| 
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Please send me the booklet 
“Financing Your Business’’. This re- 
quest does not obligate me in any way. 


Check here if you wish 
representative to call. 
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| new capital and listed markets also were 





heartened by bankers’ conviction, ex- 
pressed at their conventions over the last 
10 days, that yields will remain low for 
a considerable time to come. This 
means there will be no material diminu- 
tion of institutional demand. 

Commodity prices, by and large, 
moved in a narrow range with the 
trend, so far as one was discernible, up- 
ward. Weather and the crop news were 
followed closely but without avail be- 
cause conclusions drawn were by no 
means unanimous. The tone in the wheat 
pits changed complexion from hour to 
hour—one day the report was rain in the 
Southwest and the next it was the worst 
dust storm of the year to date in western 
Kansas. The commodity market control 
bill got a shot in the arm from Joe Rob- 
inson, majority leader in the Senate, and 
this didn’t serve to bring traders off the 
sidelines. 


Crop Estimates Bullish 


On the other side of the picture were 
estimates that the Canadian carryover at 
the start of the new crop year will be 
down sharply, perhaps to 150,000,000 
bu. against pretty close to twice that 
much last August; also, the private crop 
estimates indicated a lot of drought dam- 
age. These private figures on U. S. pro 
duction of wheat this year ranged from 
a low of 464,000,000 bu. to a high of 
491,000,000, while the average was 
477,000,000. The average was about 
60,000,000 bu. below the estimate of 
these same statisticians at the end of 
March and down about 16,000,000 
from the government figure. A crop 
of 477,000,000 bu. would be about 44,- 
000,000 in excess of that harvested in 
1935. Buyers, nevertheless, seemed dis- 
posed to wait to see if parched crops 
get more rain. 

Cotton rallied from its recent lows 
but shared the dullness which prevailed 
in all the markets. There was some 
pretty good foreign buying, a prospect 
tor record consumption in the current 
crop year ending July 31 (with produc- 
tion up at the same time, but not as 
much) and the chance that cotton 
might be exempted from the commodity 
exchange legislation. It seems inev- 
itable, though, that omission of cotton 
markets from the control measure will 
precipitate a fight in the Senate, for 
Robinson has come out against it. Rains 
in Texas didn’t help prices. 
Municipal Bond Tangle 

New York banks and investment 
bankers, dealing in municipal securities, 
marched on Washington this week to get 
the House to undo what they think the 
Senate has done—put them directly 
under the rule of thumb of the SEC. 
States, cities and small districts might 
find new financing difficult if the bill 
goes through in its original form. 

Touchy indeed are the bankers—and 


some very important houses 

volved: big commercial institutior 
Bankers Trust, leading  inve 
bankers in the class of Lehman Br 
The issue is over the unlisted s 
bill, which fails specifically to ¢ 
dealers in municipal sec urities 


rules and regulations. (Presu: 
since the RFC and PWA have d« 
municipals from time to time. 
might be included. ) 


Municipalities have not take: 
kindly to the measure — undou! 
prodded into action by bankers wh: 
floated their securities in the past 
banks assert that the bill provid 
“government by SEC, not gover: 
by Congress.” They do not was 
commissioners telling them what 
may and what they may not do 
gard to securities which hitherto 
been exempt from SEC supervisio: 

If the bill goes through 
amendment, it is likely to have tw 
sults: (1) Municipalities will not 
it any too easy to raise new moncy 
(2) the markets for municipal ol 
tions may take a tumble, simply b 
old-line institutions which arrang 
nicipal financing and make market 
municipal securities may decide th 
regulated fields of operation are 


Kreuger & Toll Windup 

In March, 1932, in a palatial s 
Paris, Ivar Kreuger, Swedish m 
man and match king, shot himsel! 
was early morning, but the news 
was to rock the financial world and 
thousands of investors to ruin, did 
escape until the New York Stock 
change closed for the day. Today \ 
Street is about to see the windup of 
catastrophe. 

Holders of Kreuger & Toll deber 
stock were wiped out, but holder 
the company’s 59% secured sinking t 
debentures will get something. T! 
indicated (1) by the market pric« 
these obligations on the Stock Exc! 
(2) by the plan of readjustment 
issued by the protective commit 
headed by Grayson M.-P. Mur; 
These debentures were secured by 
eign bonds—a mess of them, all in d 
fault. There are Hungarian bon 
Kingdom of Serbs, Croats and Slov« 
(Jugoslavia) bonds, Rumanian and G 
man bonds. 

Because there is no ready market { 
these issues (with the possible exce; 
tion of the Rumanian and German < 
ligations), to liquidate immediat 
would be to denude the bankru; 
estate. Bidders would be few and |! 
between. Therefore, the protective cor 
mittee expects to organize a company ' 
which it is hoped to transfer the « 
lateral assets. The company presumab 
will bid in the bonds at auction. T! 
committee's plan can not be regarded 
final. Rather, it is a step toward a fin 
solution. 


BUSINESS WEEK 


6b iat =a = 


aieadet.o 









\X 





s too bad that Massachusetts waited 
0 years before rescinding the exile of 
Roger Williams. Mr. Williams is now 

long way away, in Elysium, where he 
rates as an old settler. He finds the 
climate very agreeable and, being no 
longer as young as he was, may be un- 
willing to move back to Massachusetts 
and take up where he left off. 


THE NRA was born in June, 1933, and 
in the next 23 months it spent nearly 
$19,000,000. Then the Supreme Court 
killed it as an administrative agency, but 
in the next 11 months the NRA was still 
live enough to spend nearly six and a half 
nillions. Most of this was for personal 
services. The NRA was dead, but its em- 
ployees learned regularly that the ghost 


till walked 


IN the past two-and-a-quarter years, the 
Townsend movement paid Dr. Town- 
send and Sidekick Clements about 
$70,000 each, plus a few thousands for 
traveling expenses. This is a boost for 
Dr. Townsend's old-age pension plan 
Seventy thousand dollars for 27 months 
figures out at $2,600 a month, and if 
Townsend and Clements are each worth 
$2,600 a month for doing things that 
had better been left undone, obviously 
the average Townsend follower deserves 
i least $200 a month for doing nothing 
at all. 


THE Gentleman on the Foreign Desk had 
a letter recently from the Might Direc- 
tories, Ltd., a Toronto merchandising and 
sales company. It began: 

April 22 

Our 62nd Year 

1936. 
All three lines were typewritten. We've 
never noticed the insertion of advertising 
in a date-line before. It’s an ingenious 
levice, and, in the case of the Toronto 
firm, probably effective. 


ONE of the regional finance depart- 
ments of the Russian government de- 
cided it could improve its service by 
encouraging and _ investigating tax- 
payers’ complaints, and so it estab- 
lished a daliy quota of 15 complaints 
for its inspectors, and paid them 50 
kopecks (about 43¢) for each addi- 
tional complaint they brought in. Un- 
fortunately for the inspectors, this sys- 
tem didn’t last very long. 

We wish it were applied in the 
United States—with one modification ; 
the fee should be paid, not to the 
agents of the Bureau of Internal Reve- 
nue, but to the complaining taxpayers. 
A few million of the aaieel could 
be hired as paying tellers, and their 
salaries would require heavier taxes, 
which would produce more complaints, 
more payments to the complaining tax- 
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payers, more paying tellers, more taxes, 
more complaints, and the everlasting 


music of money going round and round. 


SOMETIMES when you read a telegram 
you find that the directions for punctu- 
ation produce a quaint effect. In this 
issue of Business Week there is a story 
about the laundry business, and in that 
story there are a couple of short sen-| 
tences that seem sensible and common- 
place enough as you read them now but 
which arrived by wire in the following 
form: 

THE ANSWER TO EFFICIENTLY MAN- 
AGED PLANTS IN LARGE CITIES IS YES 
STOP IN ALL OTHERS COMMA MAYBE} 
STOP PARAGRAPH.” 


AND another story in this issue is about 
the growing of enormous vegetables in 
shallow tanks that contain liquid nour- 
ishment. Maybe agriculture can get 
profitably tanked up 





THE economic crisis in Poland is largely 
the result of governmental interference 
with business. The government not only 
regulates every kind of business but is in 
business itself, up to its neck. It owns 
nearly 2,000 enterprises, including many 
monopolies. About a quarter of all the 
commercial and industrial wealth of the 
country is in its hands. And of course it 
is mismanaged, and most of the people 
are desperately poor. Poland is a fine 
example of what the New Deal can lead 
the United States into 


BLONDES and redheads run a bigger risk | 
of occupational skin diseases than 
brunettes do, according to Dr. Carey P. | 
McCord. “Only a Negro,” he writes in| 
Factory Management and Maintenance, | 

can withstand the skin hazards of a few 
extra-hazardous trades."” Moreover, some 
workers get skin diseases because they are 
too dirty; others get them because they | 
try to clean the grime of work off their | 
bodies by using harsh liquids, powders, 
and soaps. This is pretty tough on the 
worker. Clean or dirty, he’s up against 
a skin game 


Mr. X is the new head of a large firm. | 
He has a little secretary who swings| 
considerable authority. She called the 
department heads together and an- 
nounced her function: 

“I'm Mr. X's stripper.” | 

Jaws fell. Eyes goggled. ‘“His—his 
stripper?” 

“Yes. You know the way an electri- 
cian does—" She demonstrated with 
gestures ““—-when he wants to splice a 
couple of wires, you know how he 
strips the insulation off?” 

“Oh, yes,” said the department heads. 

“Well, that’s what I mean. That's 
how I strip for Mr. X.” 
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which guards against colds, protects walls 
and furniture from the destruction wrought 
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in production 
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ditioning, that Automatic Control is essential 
to make it effective Minneapolis-Honey 
well Regulator Company, 2728 Fourth 
Avenue South, Minneapolis, Minnesota 


Send for this Booklet | 


"This Thing Called Automatic Heat- | 
ing and Air Conditioning.” It covers 
all the phases and requirements of 
this important subject... . - 


MINNEAPOLIS 
HONEYWELL 


Automatic Controls 
BROWN INSTRUMENTS For 
INDICATING RECORDING ae). bi (@ Sal. © 












BUSINESS WEEK 


The Journal of Business News and interpretation 





MAY 9, 1936 





Taxing and Destroying 


Ic is high time for business to get 
busy in opposition to President Roose- 
velt’s punitive and destructive tax 
bill. The House passed the bill with 
scarcely an idea of what it was about, 
and business was told that the bill 
would receive its first real consider- 
ation in the Senate. Now the Senate 
Finance Committee has held rush 
hearings and is patching up a bill that 
will be offered to the Senate for its 
speedy approval. 

Business should immediately use 
every ounce of its energy and influ- 
ence to defeat the bill or at least 
ameliorate its worst provisions. 

This rash and menacing bill is an 
attempt to provide necessary federal 
revenue and simultaneously increase 
the power of the government over 
corporate business by upsetting long- 
established practices. Nobody knows 
how much revenue the bill would 
actually produce; it might be less than 
the billion dollars obtainable by the 
present taxes, which the bill would 
recklessly abolish. Nobody knows 


how much power of corporations 


over their own affairs would be trans- 
ferred to Washington by this bill. No- 
body knows what violent changes it 
would produce in corporate financing 
and management, in the investment 
and speculative markets, and in op- 
portunities for labor. 

If the things nobody knows about 
this bill were laid end to end, they 
would constitute an aggregate of ig- 
norance as enormous and formidable 
as American statesmanship has ever 
been able to boast. 

Nevertheless a few of its conse- 
quences are certain. The punitive tax 
on undivided profits, by compelling 
the disbursement of corporate earn- 
ings in good times, would exaggerate 
the next boom, and by eliminating 
rainy-day reserves it would deepen the 
next depression. 

This tax, moreover, would inflict 
special hardship on many companies 
whose conditions and problems are 
unusual. It is the assumption of 
President Roosevelt and his trusted 
fiscal advisors, in their sublime con- 
fidence and with their facile talent 
for genefalization, that all business 
is substantially alike, that ships and 
shoes and sealing-wax face the same 
contingencies of cloudy weather, that 
a corporation treasurer has the same 
problems whether his factory makes 
steel girders or radios. 
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But in fact different industries have 
different requirements. Companies 
specially liable to cyclical variations 
lost heavily in the depression but kept 
going on surplus. Under the pending 
bill they would be prevented from 
building up surplus to carry them 
through the next depression. Com- 
panies subject to change because of 
technical improvement or because of 
change in consumers’ tastes would be 
unable to provide money for the 
transition period, while they were 
changing over to new processes and 
products. 

Corporations in general, prevented 
from using their own savings for ex- 
pansion, would be forced to borrow. 
Those with impaired capital or credit 
would find their money-raising prob- 
lems redoubled, because banks and 
bond-buyers could no longer count on 
the ability of the borrower to con- 
serve the earnings of profitable years. 

Small corporations would be put at 
a special disadvantage, since many of 
their large competitors already pos- 
sess surpluses that can be used for 
necessary expansion. 

The tax would impede growing in- 
dustries, such as aviation and air-con- 
ditioning, which are now at a stage 
where they need to plow back earn- 
ings, as the automobile industry did 
a quarter of a century ago. 

Many companies hampered by the 
tax might be forced into bankruptcy. 
Some others, though solvent, would 
find it easy and profitable to go into 
receivership, since they would then 
pay a flat rate of 15%. Naturally 
their competitors, paying stiffer rates, 
would be badly handicapped. 

The punitive tax would apply not 
merely to ordinary corporations but 
to business trusts, business associa- 
tions, and joint stock companies. 
However, the trust instruments and 
charters of many such organizations 
restrict the distribution of their in- 
come, and therefore they cannot con- 
trol their distributions so as to pay 
the lower rates. 


The tax would hurt the averag: 
small stockholder, because if his cor- 
poration, despite the penalty, insisted 
on setting up reserves, he (throug! 
the corporation) would pay a muc! 
higher rate of tax on his share of th 
earnings than he would if he had tha 
share in his individual income. 

The violent swings of business and 
profits, resulting bein lack of 
serves, would produce correspondin, 
swings in prices of corporate securi 
ties, thus undoing the benefits i: 
tended by the Administration in i: 
securities laws. 

Aside from the repeal of the ca; 
tal stock tax, the bill makes hard! 
an important change that is not u 
sound. It applies special penalti 
to inter-corporate dividends, in ord 
to discourage holding companies 
good as well as bad. The Americ 
Telephone & Telegraph Co., to take 
a supreme example, would be delibx 
ately damaged, its vast army of in- 
vestors suffering a loss. 

One of the most amazing provisions 
of the bill is the so-called “win 
fall” tax, which seeks to snatch awa 
from processors 80% of the “unjus 
enrichment” which they are presumed 
to have gained by the Supreme Cour: 
decision against the AAA. It is tn 
that some processors have gained by 
the decision; they passed the process 
ing tax on in their prices, and son 
of them have the money intact, await 
ing disposition. But there are others 
that were not helped by the decision 
since they incurred a heavy inventory 
loss that more than offset the refund 
And there are many processors that 
did not pass along a dime of the tax; 
they paid it themselves, and the tax 
definitely and demonstrably hurt their 
business. 

Who can apply a general rule to 
this situation? How can _ mortal 
brains devise a way of rightfully tax- 
ing the enriched companies without 
wrongfully taxing the companies that 
have already suffered? The “wind- 
fall” tax is probably unconstitutional, 
but if not aaneed by the courts it 
would blow like a wild wind through 
the processing industries, leaving 
some small companies bankrupt. 

Bad in so many of its provisions, 
the tax bill is a reckless and perilous 
experiment. It should get a thorough 
overhauling in the Senate. But that 
will not be done unless business 
swings promptly into action. 
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